Thursday Insights for January

2:30 pm. — 3:30 p.m. Ak !I

January 7 - The Documents and Mechanics of an Estate Planning Consultation

Presented by Danny Wexler, Esq. and Richard Katzman, Esq.

Estate Planning is a familiar phrase; the meaning depends on the understanding of the person hearing or reading it. It may mean a will,
a power of attorney, a trust, etc. Most people associate estate planning with the distribution of assets at death. Proper estate planning
allows families to plan for themselves and their loved ones without
giving up control of their affairs. It contemplates protection of

the family members from creditors/divorce and provides for the
possibility of disability. Join Danny and Richard for this workshop
style presentation as they walk you through an estate planning
counseling session including what questions they ask, how they
explain it to the clients, and ultimately create and document a plan
that is reflective of each client’s unique goals and concerns.

January 14 — Pre-empted for Orange County EPI Chapter Meeting

Join us for “What to Look for In Your Client’s Financial Statements
That Will Make the Biggest Difference;” Presented by Jeffrey Kates,
MBA, CEPA. For full description and to register, go to:
www.SClnstitute.org/EPIOC

January 21 - Increase Productivity with a Team-Driven Practice

Presented by Shelley Lightfoot, CEPA, SCI Executive Director

We are living in a time when extraordinary estate and wealth
strategies planning advisors are needed like never before. As a
result, the public is searching for answers on how to preserve and
protect what they have; and for answers on how to thrive into the
future. This course is a dialogue on professional collaboration

and the type of practice your referral sources, clients, and team
experience — your practice as seen through the eyes of others. The
evolution of who is responsible for separate core functions and
increasing standardization of processes and reporting is key. Shelley
will share a method to facilitate team alignment and empowerment,
refine the direction of the company, and lay the foundation to create
efficient, targeted implementation for you and your business owner

clients.

January 28 - Social Security Optimization and Income Tax Strategies for Successful Families

Presented by Maureen Verduyn CFP, EA, Med, CEPA and Nick Gardner, CFP

One of the most important decisions you will make before you retire is when and how to claim Social Security benefits. The difference
between the best and worst possible decision of when to start Social Security can be well over $100,000. Join Maureen and Nick from The
Financial Team to learn how the tax law changes may affect your benefits and solve the best after-tax combination for your sources of
income - including the dreaded RMD.
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2:30 p.m. — 3:30 pm.

February 4 — 6 Ways to Grow Revenue in Any Business - During Traditional
Times versus COVID Times
Presented by Joe Sands, CVGA, CEPA, CTP and Joe Strazzeri, Esq.

The last year has been unprecedented for everyone, but especially business
owners who've had to shutdown, re-open, pivot, shutdown, re-open, and pivot
again. Joe and Joe will have a lively discussion
about the good, the bad, and the ugly of real
business situations they’ve encountered and the
6 ways those owners have been able to not only
survive but thrive through the pandemic.

February 11 - Pre-empted for Orange County
EPI Chapter Meeting

Join us for “Align Owner, Family, and Team;” Presented by Carmen Bianchi and Shelley Lightfoot, CEPA, SCI
Executive Director. For full description and to register, go to: www.SClnstitute.org/EPIOC

February 18 — Trustee Training: Rights and Responsibilities
Presented by Alexis Bastedo, Esq. and Steve Mancini, Esq.

A loved one has just passed away and now the successor trustee must serve as trustee of the living trust.
Are they prepared to handle the myriad of questions regarding their rights and responsibilities, taxes, and
investments in these different situations? Join Alexis and Steve for an overview of the legal and procedural

requirements of trust administration to assist trustees and their advisors to properly discharge their duties
and avoid personal liability
while preserving the important family relationships. The
discussion is also the perfect opportunity to review the
terms of your trust for this inevitability.

February 25 - From Self to Significance
Presented by Kip Kolson

Are you significant? How would you know? Significance
cannot be bought, acquired, or inherited. Significance is
bestowed! Helping family businesses transition to the next
generation includes not only the business, income, and
inheritance - but also the tools to create new opportunities
and paths in which to grow. Join Kip to learn how you will
be significant when you help families and business owners
you work with become significant.
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March 3 - The Realities of Keeping and Growing versus Transitioning Out — Various Shareholder Perspectives

Presented by Joe Strazzeri, Esq.

There are at least 10 ways to exit a business, whether internal or external, in whole, or in part. Most owners end up with one of those
choices because something else is driving it and they do not slow down enough to explore or seek out the other options. Taking the time
to really understand the math of each choice for them personally, their family members, and the other key stakeholders could completely
change their direction, and drastically affect their bank account and daily
lifestyle. Yes, there are tax planning strategies and other tactics that can
help but often that is not enough. Join Joe to walk through the math of
several different exit options from each stakeholder’s point of view.

March 11 - Pre-empted for Orange County EPI Chapter Meeting

Join us for “The Legal Side of Deal Flow;” Presented by Rose Sorensen, Esq.
For full description and to register, go to: www.SClnstitute.org/EPIOC

March 18 — Decanting — Useful for Both Wine and Taxes
Presented by Rebecca Haines, Esq.

The process of slowly pouring wine into another glass container
accelerates the breathing process, increases the wine’s natural aromas,
and decreases the harshness of tannins. Similarly, distributing the assets
from an old trust to a new trust with more favorable terms can be very

rewarding and is often an easy, inexpensive way to take advantage of

new tax laws and planning opportunities or resolve changes in objectives, beneficiary circumstances, or creating more flexibility. Join
Rebecca to understand the ins and outs of decanting including decanting from a grantor to non-grantor trust, adding a GPA to obtain a
step-up, accelerating grandchildren and future generations (under the law for four states), enhancing asset protection and more.

March 25 - PPP Loan Forgiveness Q&A and Unforeseen
Challenges One Year Later
Presented by Steven Sefton

Small business owners have been challenged far more than
anyone could have predicted over the last year. While the
government tried to help with stimulus packages (and other
regulations we won’t mention), it’s also caused a lot of uncertainty
because no two businesses are the same and each industry has
been affected differently. Owners are navigating unchartered
territory as they try to understand how to calculate and when to
apply for forgiveness, how to file taxes, how it affects the math
of an M&A transaction, and so much more. As the President of
a business bank that helped hundreds of businesses access PPP
loans, Steve will share his experiences and insight for business
owners who are still trying to navigate the chaos and deal with
the fallout a year later.

Register at www.SClnstitute.org/ Thursdaylnsights



Thursday Insights for April

2:30 p.m. — 3:30 pm.

April 1 - VA and Medi-Cal Benefits - Why They Matter to Your Client and How to Prepare
Presented by Yvonne Amrine, Esq.

Confronting the costs of long-term care is often the largest expense a couple will face. Families often believe that it is too late or early to
plan - and they must bare these costs on their own. Yvonne will discuss the various changes to the law, benefits for California residents,
and how they may apply to your clients now or in the future.
She will give guidance on how to prepare for the possibility of
needing care, how benefits planning now can extend the life of a
long term care policy, and what you need to know to make sure
government benefits remain an option for your clients

April 8 — Pre-empted for Orange County EPI Chapter Meeting

Join us for “Balancing Financial Success and Purpose -
Communicating with Your Business Owners;” Presented by Colin
Higginbottom. For full description and to register, go to:
www.SClnstitute.org/EPIOC

April 15 - Pre-empted for Tax Filing Day

April 22 — Ways to Make the Most of Business Valuations
Presented by Melisa Silverman, JD, CEPA, CVA, SBA, CMEA

Simply recasting financials to find a new EBITDA and
estimating a factor does not make a true valuation - even

when combined with a calculation of fixed assets and goodwill.
Misunderstanding enterprise value, a lifestyle business, and/or
discrete and non-discrete intangible assets often cause businesses
to lose value. Learn the nuances of Assessments/Valuations and
how to transition from a Wisdom-driven Business to a Value-
driven Business. Value-driven Businesses increase your business
owner’s options by systematizing the magic they’ve applied to
creating success up to this point. They command stability for
internal transitions, as well as the highest market value if they
decide to sell.

April 29 - Pre-empted for Strazzeri Mancini LLP and Southern California Institute Team Building Event

Every 5th Thursday, the Strazzeri Mancini LLP and Southern
California Institute Teams close the offices early to enjoy an
afternoon of fun team building activities.
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Thursday Insights for May

2:30 p.m. — 3:30 pm.

May 6 - Tax Planning No-Brainers for Business Owners
Presented by Trey Fairman JD, LLM and Rone Davis, AIF®, CFP®,
CLU®, ChFC®, MSFS

Just like an old comfy pair of boots, tax strategies don’t always
have to be complicated or super high octane to be cool. Sometimes
it’s the easy stuff that makes the biggest difference. Trey and Rone
will share 3-4 ways to use Qualified Plans to help your business
owner clients retain more income and pay less taxes. Learn how to
identify these opportunities, how to have the conversation, and a
roadmap to get it done.

May 13 - Pre-empted for Orange County EPI Chapter Meeting

Join us for “An Excerpt from the CEPA Program- Integrated Tax,
Estate, and Charitable Planning for Business Owners;” Presented by
Joe Strazzeri, Esq. For full description and to register, go to:
www.SClnstitute.org/EPIOC

May 20 - Rock Your Role in the Exit Planning Process
Presented by Shelley Lightfoot, CEPA, SCI Executive Director

Defining your role in the exit/succession planning process is more
challenging than it sounds. Capitalizing on a unique process/
methodology is not enough, advisors must choose their offering,
partners/resources, and messaging, as well as develop a new line

of business (or brand), marketing materials, digital presence, and
metrics to track cash flow and measure success. Join Shelley to
discuss whether you can continue to rely on your technical acumen
to power through the myriad of opportunities and challenges

- or will you augment your client offerings and maintain the
quarterback position through a well-defined process?

May 27 - The Wealth Gap Redefined
Presented by Windus Fernandez Brinkkord, AIF®, CEPA

Help your business owners understand their financial life after
the business exit and what adjustments they need to make now

to get there. Join Windus to review succession planning from the
financial planning perspective, understand the wealth gap, and be
able to communicate it to your clients.
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Thursday Insights for June

2:30 p.m. — 3:30 pm.

x|
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June 3 - How to Acquire Doctor Clients: What’s Working in 2021
Presented by Vicki Rackner, MD

See how 2020 impacted physicians’ finances--and your ability to engage them. Join
Dr. Rackner to learn the challenges they’ve had, and are currently still facing, what
is really going on in their mind, and how best to help them make informed choices.
There are ways to leverage these opportunities TODAY.

June 10 - Pre-empted for Orange County EPI Chapter Meeting

Join us for “Shoot Out: NINGs, WINGs, and DINGs;” Presented by Rebecca Haines,
Esq. and Marty Oblasser, Esq. For full description and to register, go to:
www.SClnstitute.org/EPIOC

June 17 - Living Tax Free
Presented by John L. Jenkins, AEP®, EA, CFP®, CFF and Monica Szakos Cramer, CFF

This is an overview of real-world strategies and methods designed for those who
are preparing for retirement, or are in the early stages of retirement, and looking
for ways to reduce or even eliminate taxes owed from income. This overview will
show you how to properly allocate your assets using IRS Guidelines to reduce or
eliminate taxes on your income. It will touch on how you can accurately devise a
plan for Tax Free income that will last throughout your retirement as well as how to
take advantage of little-known investment vehicles that will help you both achieve
your tax-free retirement goals and leave a legacy to your loved ones.

June 24 - Hope is a Great Conversation
Presented by Carmen Bianchi and Joe Strazzeri, Esq.

Whether triggered by opportunity or friction, family businesses often seek
external facilitation to maintain or improve the health of family communication.
In Traditional Governance, that facilitation often starts with the development of
“tools for rules” that inadvertently cause the anticipation of conflict down the road.
Alternatively, when families develop a tradition of Pre-Governance, they develop
tools that create alignment and build resilience and skillsets for navigating change
and opportunity. Join Carmen and Joe to understand how to help clients design

a path that’s unexpected, broader, and more rewarding than previously

perceived possible.
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2:30 p.m. —4:00 p.m.

July 1 - Survival Guide to Post Prop 19 California
Presented by Phil Shekerlain, Esq. and Gregory Broege, Esq.

Do you know how the newly enacted Proposition 19 in California will affect your
clients? Do you know that there are ways to reduce or eliminate the consequences
of Proposition 197 Get ready now because the law may be suspended, and a short
window may open to get plans in place for your clients. Join Phil and Greg as
they share the details of the exemptions and limitations and how they may affect
your clients.

July 8 — Pre-empted for Orange County EPI Chapter Meeting

Join us for “Transforming Your Money Relationship . . .;” presented by Marla
Diann. For full description and to register, go to: www.SClnstitute.org/EPIOC

July 15 - Getting Clients to Yes
Presented by Jeffrey Dunham

Lawyers, Investment Bankers, CPAs, Trust Officers, Insurance Professionals,
Financial Advisors, etc. often use a different vocabulary than what Entrepreneurs
speak. While you still need to know the technical stuff to be invited to the

conversation, it’s just as important that you understand when to speak and

when to listen, to get the client to “YES.” Join this old dog as he shares years of
insight and nuance that will help your prospects become more compelled to work
with you.

July 22 - Biden Tax Proposals: Estate/Tax Planning in the New Administration
Presented by Steve Mancini, Esq.

Biden may have rejected a Bernie Sanders-style wealth tax, but he is proposing
other ways of taxing wealth without explicitly labeling his policies a wealth

tax. Instead of taxing wealth on an annual basis, as was advocated by Bernie
Sanders and Elizabeth Warren, Biden would tax wealth at death—by as much

as 67 percent. Join Steve to understand Biden’s proposed major tax increases on
accumulated wealth including corporate tax rates, social security, individual tax
rates, Medicare, capital gains and qualified dividends, itemized deductions, estate

tax, basis step up, and 1031 exchanges.

July 29 - Pre-empted for Strazzeri Mancini LLP and Southern California Institute Team Building Event

Every 5th Thursday, the Strazzeri Mancini LLP and Southern California Institute Teams close the offices
early to enjoy an afternoon of fun team building activities.

Register at www.SClnstitute.org/ Thursdaylnsights 5



/.:: >

Thursday Insights for August ...~ suauer & raLL 2021 E,“g

230pm—400pm 'Y-?vyvvvt‘,. _

S

§

August 5 - Navigating the Pitfalls of PAGA: What Employers Can Do to Minimize Risk of PAGA and Wage & Hour Claims
Presented by Stacy Fode, Esq.

Lawsuits against California employers under the Private Attorneys General Act (PAGA) have skyrocketed over the past 5 years resulting
in thousands of costly lawsuits against well-intentioned employers. Learn what you and your clients can do to limit liability for PAGA
claims and ensure compliance with California’s tricky wage & hour laws. This engaging discussion will cover the nuts and bolts of PAGA
claims, wage and hour best practices, current trends in PAGA litigation,
and tips to help your clients stay out of the courtroom.

August 12 - Pre-empted for Orange County EPI Chapter Meeting

Join us for “ESOP Case Studies — The Good, The Bad, and The Ugly;”
presented by Chelsea Mikula Tomko, Esq. For full description and to
register, go to: www.SClnstitute.org/EPIOC

August 19 - LifeXcel: Non-Correlated Mortality Linked Contract
Presented by Aleksander Dyo

LifeXcel is an investment product for sophisticated investors looking for
alternative risk-hedging options to stabilize and improve performance

in their portfolios. Most advisors love this product as it provides a non-
correlated investment that has attractive returns. Join Aleksander to understand what the product is, the ideal client profile, and why this
is a low risk high return investment.

August 26 — Wealthy Clients and Their Children Get in Trouble Too
Presented by Richard Katzman, Esq.

What do we do when we get the call from our client asking for help due to a criminal or drug matter? Many practitioners are the go-

to quarterback for their clients and need to have both an overall understanding of these areas and a way to access resources quickly.
Richard will expose the legal system and underlying process in helping clients when confronted with these life changing events and the
bridge to how counseling may help not only the legal outcome but also the health of the individual and family.
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September 2 - Building Financial Projections - Keys to Increasing Business Value and Entrepreneur Cash Flow
Presented by Jeff Kates, MBA, CEPA

Business owners are often conflicted when it comes to deciding if, when, and how to transition out of the business. In reality, a deep dive
and clean-up of their business operations and financials will often expand the myriad of internal and external transition options. Join
Jeff as he shares how the financial projections can be used to determine
how changes to one aspect of a business’s finances might affect the
profitability and help your clients identify growth and/or financing
opportunities and potential issues to remediate prior to escalation.
Understand key components of balance sheets; ensure that your clients
have their financial reporting available (and accurate on a timely
basis); and identify the tweaks and changes that will have the biggest
impact regardless of their final transition decision.

September 9 — Pre-empted for Orange County EPI Chapter Meeting

Join us for our Live Chapter Re-boot - Re-learn how to play together!

For full description and to register, go to: www.SClnstitute.org/EPIOC

September 16 - Filling the Trust ‘Bucket’ - Choosing Assets for Estate Tax Planning & Long-Term Trust Success
Presented by Ann Rosevear, JD and Dan Sands

Ann and Dan with Dunham Trust will share the trustee’s perspective on funding
trusts for estate tax planning and long-term administration success, using examples
and strategies deployed for their trust clients.

September 23 - Tap into Your Quiet Confidence and Unlock Engagement Potential
Presented by Joe Strazzeri, Esq. and Shelley Lightfoot

The art of helping others is so much easier when you aren’t forcing it! Join Joe and
Shelley as they share “phraseology” that not only answers what the client called
about but also the true drivers “Behind the Conversation.” Get to the heart of what
it’s really about and your client’s “Summary to Action” with a timeline, milestones,
commitment to the first step, and dedication to completing your process. With

commitment to your methodology, clients will feel a facilitated sage wisdom

supported by you, their lifelong advisor.

September 30 — Pre-empted for Strazzeri Mancini LLP and Southern California Institute Team Building Event

Every 5th Thursday, the Strazzeri Mancini LLP and Southern California
Institute Teams close the offices early to enjoy an afternoon of fun team
building activities.
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October 7 - Pre-empted for the Certified Founders Group Associate (CFGA) Program

Adding business exit/succession planning to your existing practice can be overwhelming.
As a CFGA, you don’t have to re-create the wheel. Capitalize on a proven, packaged,
unique process and methodology to augment your client offerings while maintaining the
quarterback position AND become part of a larger multi-disciplinary team with exit
planning revenue sharing opportunities. Learn more at www.scinstitute.org/CFGA.

October 14 - Pre-empted for Orange County EPI Chapter Meeting

Join us for “HR: What You Need to Know Now in the Post Covid World;” presented by
April Conklin Botes and Jennifer Conway. For full description and to register, go to: www.
SClnstitute.org/EPIOC

October 21 - A Survey of Alternative Investment Options for Business Owners
Presented by Greg Banner, CFP ®, CLU ®, CRTP

Sophisticated investors are looking for an advisor that can be a sounding board for non-
traditional investments as well as the integration of their business and personal planning
needs. Join Greg to understand alternative investment opportunities that help diversify
your client’s portfolio, such as Qualified Opportunity Zones or Crypto Currency, as

well as how they can contribute to overall tax reduction strategies, estate planning, asset
protection, retirement planning, and traditional financial planning.

October 28 — Trustee Training: Rights and Responsibilities
Presented by Alexis Bastedo, Esq. and Steve Mancini, Esq.

A loved one has just passed away
and now the successor trustee
must serve as trustee of the living
trust. Are they prepared to handle
the myriad of questions regarding
their rights and responsibilities,
taxes, and investments in these
different situations? Join Alexis
and Steve for an overview of the
legal and procedural requirements
of trust administration to assist
trustees and their advisors to
properly discharge their duties
and avoid personal liability while
preserving the important family
relationships. The discussion is
also the perfect opportunity to
review the terms of your trust for
this inevitability.
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2:30 p.m. —4:00 p.m.

November 4 - The Value of Discovery — Getting to the Heart of the Matter
Presented by Melisa Silverman , JD, CEPA, CVA, SBA, CMEA

Good exit planning begins with helping the client figure out where they are.
And that involves lots of intake. Unfortunately, questions are often devalued as
a thinking tool, shutting down peoples’ problem-identification too early. Then,
perceived solutions are often paired to the wrong problem, or to a surface-level
symptom.

Join Melisa to understand how to use business/personal assessments to spot
opportunities, gaps and issues — and get deeper to learn what is and is not
important to your clients. Help your clients identify exposure to business and
personal risks and implement business initiatives that build value, grow the
business, and cause better marketability

November 11 - Pre-empted for Orange County EPI Chapter Meeting

Join us for “A Case Study - Advantages of Faith Based Charitable Planning;”
presented by Kip Kolson and Joe Strazzeri, Esq. For full description and to
register, go to: www.SClnstitute.org/EPIOC

November 18 — Tax Planning for the Sale of Your Business
Presented by Joe Strazzeri, Esq.

Like your Dad said, it’s not what you make - it’s what you keep. When considering the sale of a business the amount of nickels in your
pocket after everyone has taken a share should be at least one of the considerations. Using a Case Study Design Book, Joe will discuss the
options to decrease the cost of sale; minimize the reduction in price that inevitably comes during the due diligence process; and lesson
the income and capital gains taxes — all resulting in a net increase to your bank account at the end of the transaction.

November 25 — Pre-empted for the Thanksgiving Holiday
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As we celebrate this season with different meaningful symbols
and rich traditions, may we also remember to celebrate the many
things we share.

We invite you, our Friends and Family, to join us at our annual
open house. Refreshments, drinks, and caroling!

Please register online at:
www.OurHolidayOpenHouse.com or call Naomi Tam at 858.200.1911

We will be collecting gift cards for Mama’s Kitchen. Their
nutrition services improve the lives of women, men, and children
vulnerable to hunger due to HIV, cancer, or other critical illnesses.

Any gift will be appreciated.
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~ THE GATHERING 202

February 24 & 25 | Save the Date

San Diego, CA

Please join us for our 18th annual Gathering for two days of shared insights, education, and collegiality. The Gathering is an
annual event for all professionals in Tax, Wealth, Business, and Estate Planning. As we gather and work together we can,
through collegiality and collaboration, provide the leadership our clients are seeking to offer clarity and direction for their

planning needs.

The presenters are experts in their field who enjoy sharing and who give of themselves and their time. Their unique skills,
wisdom, and judgment are truly invaluable. With our Thought Leader Community as your resource, you don’t have to master
the answer to every client quandary. Instead you become courageously armed with the right questions and resources. This We-

Driven Mindset is transformational for you, your practice, and your clients.

26 Thought Leader Experts | 10 Different Disciplines | 14 Thought Provoking Topics | Up to 14 Hours of CE

Registration Opening Soon! Check www.scinstitute.org/Gathering-2022 for updates.




