
 

Thursday Insights for January 2020 

2:30 p.m. – 4:00 p.m. 
 
 
January 2, 2020 – Pre-empted for the New Year  
 

 

 

 

January 9, 2020 – Trustee Training – Rights and Responsibilities; Presented by Steve Mancini, Esq. and 

Richard Katzman, Esq. 

 

A loved one has just passed away and now the successor trustee must serve as trustee of the living trust. Are 

they prepared to handle the myriad of questions regarding their rights and responsibilities, taxes, and 

investments in these different situations?  Join Steve and Richard for an overview of the legal and procedural 

requirements of trust administration to assist trustees and their advisors to properly discharge their duties and 

avoid personal liability while preserving the important family relationships.  The discussion is also the perfect 

opportunity to review the terms of your trust for this inevitability. 

 

January 16, 2020 – The Defense Contractor’s Dilemma; Presented by Joe Strazzeri, Esq. and Melisa 

Silverman, JD, CEPA, CVA, SBA, CMEA 

 

You are introduced to a new client who is debating exit planning – “this has been a great 

cash flow year and I can sell for a lot, but will it be enough?”  Join Joe and Melisa as 

they discuss the financial planning “wealth gap,” methods to keep and/or increase the 

value of the company, opportunities to go to market, and ways to drastically 

reduce the sale taxation to solve for the wealth gap.  This actual TFG 2019 case 

will also include the collaborative advisor debacle as the client shops multiple 

advisors and the resulting positive outcome.  

 

January 23, 2020 – The Importance of Personal Brand; Presented by Shelley Lightfoot, CEPA and Dean 

DeLisle 

 

If you’ve received a referral for new business, your online digital presence and branding are critical. You are 

literally only ONE click away from being either chosen or passed up for great opportunities, but many times, 

you’ll never know. Equip yourself with the tools and knowledge from the best, who have helped thousands of 

professionals elevate their personal brands and increase their digital influence. DeLisle, the founder and CEO 

of Social Jack™, and his team have put together a quick, easy-to-follow recipe to get you on the right track. 

Join Dean and Shelley as they help you enhance your online personal brand and build your Influence so that 

YOU are chosen for better (and more) professional opportunities in the new year. 

 

January 30, 2020 – Pre-empted for the Accelerate Program 

 

Taught by award-winning thought leaders, Julie Keyes, CEPA, Founder of 

KeyeStrategies, Chris Snider, CEPA, CEO of the Exit Planning Institute, and Joe 

Strazzeri, CEPA, Co-founder of the Southern California Institute and The Founders 

Group. Designed to grow your practice, build influence, and enhance exit planning 

win rate. 
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Thursday Insights for February 2020 

2:30 p.m. – 4:00 p.m. 
 
 

February 6, 2020 – Your Client’s Future – A Legal Checkup; Presented by Yvonne Amrine, Esq. 

 

With a properly prepared strategy in place, you can help your client maintain control when it comes to 

protecting what they care about most –family and friends, financial assets, healthcare decisions and charitable 

causes. Ms. Amrine will review the key legal documents needed to stay in control even when a client loses 

capacity or needs long term care. She will also review MediCal and VA Programs that can help pay for long-

term care while preserving their assets. See how this team approach can help your clients face a difficult 

diagnosis by planning ahead. What are the levers in a good estate plan that allow for asset protection when 

faced with the high cost of long term care? How can you maintain assets under management for the client’s best 

outcome? 

 

February 13, 2020 – Tell Your Clients and Friends – What To Do, and What Not To Do, If You Are 

Pulled Over After You’ve Had a Cocktail; Presented by Richard Katzman, Esq. 

 

Driving is such an important part of our daily living that many people do not realize how much time they 

spend behind the wheel until their license is suspended or revoked. If someone is arrested for a DUI, they are 

faced with two DUI proceedings: a DMV procedural hearing and the criminal prosecution. Join Richard as he 

shares insights on the critical moments from when you see the red and blue lights in your rearview mirror and 

the possible turmoil that’s to follow. 

 

February 20, 2020 – Business Exit Tax Planning for the Deal that is Going Down Now; Presented by Joe 

Strazzeri, Esq., CEPA and Alexis Bastedo, Esq. 

 

Join Joe and Alexis as they review a 2019 case where the founder client had less than a 

controlling interest with the opportunity of a pending sale, facing a $20 million tax 

hit.  Review the options and twists and turns of the case details, the deal itself, and 

the final plan. 

 

February 27, 2020 – Pre-empted for The Gathering  

Visit www.scinstitute.org/Gathering-2020 to register. 

 

Please join us for our 16th annual Gathering on February 27 & 28 for two days of shared insights, education, 

and collegiality. The Gathering is an annual event for all advisors in Estate, Business, and Wealth Strategies 

Planning.  See enclosed brochure for more information. 
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Thursday Insights for March 2020 

2:30 p.m. – 4:00 p.m. 
 
 

March 5, 2020 – Are You Referable?; Presented by Shelley Lightfoot, CEPA and Joe Strazzeri, Esq. 

 

We are living in a time when extraordinary estate and wealth strategies planning advisors are needed like 

never before. As a result, the public is searching for answers on how to preserve and protect what they have; 

and for answers on how to thrive into the future. This course is a dialogue on professional collaboration and 

the type of practice your referral sources and clients experience – your practice as seen through the eyes of 

others.  Shelley will share techniques you and your team may use to gain the skills and quiet confidence to 

position your practice in the forefront of your community and you can become a “referable” resource to 

others. Your practice is like no other and should be unique to you. 

 

March 12, 2020 – Someone is Interested in Buying My Business – What Do I Do Now?; Presented by 

Greg Banner, CFP, CLU, CRTP and Trever Acers, Managing Director of Objective Capital 

 

How do you respond when someone expresses interest in acquiring your company? This presentation includes 

guidance on how to help your client respond to the interest, how to assess if a sale at this time will help your 

client achieve their objectives, and hot to navigate the process should they determine to take the next step. 

Greg will provide real-world insight and a few simple exercises to determine the factors that matter most to 

achieve a “successful” sale. This pragmatic dialogue will strengthen your ability to assess and help your client 

take advantage of these exciting opportunities when they occur.  

 

March 19, 2020 – SCI Spring Mixer – A St. Patrick’s Day Celebration 

 

While we often come together for education and collegiality, let’s take  

this opportunity to just enjoy each other’s company and celebrate St. 

Patrick’s Day – a couple days late.  The Southern California Institute 

invites you to learn interesting facts about Saint Patrick’s Day, sample 

spirited Irish drinks, and taste traditional Irish eats!  

 

 

 

March 26, 2020 – Dissecting a Financial Statement; Presented by Melisa Silverman JD, CEPA, CVA, SBA, 

CMEA, and Jeffrey Kates, MBA, CEPA 

 

Financial statements are more than just numbers, they are a way for you to identify growth and/or financing 

opportunities and potential issues to remediate prior to escalation. Join Melisa and Jeff as they dissect 

financial statements to help you:  understand key components of balance sheets; ensure that your clients have 

their financial reporting available (and accurate on a timely basis); and get a high level understanding of the 

client’s financial situation. This will be a session to help you understand that understanding the financial 

statements is NOT a substitute for a complete analysis of the client. 
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Thursday Insights for April 2020 

2:30 p.m. – 4:00 p.m. 
 
 

April 2, 2020 – Adding Exit Planning to Your Practice – Choose, Develop, Implement, and Maintain; 

Presented by Shelley Lightfoot, CEPA and Brooke Norman, Vice President, Exit Planning Institute 
 

Business owners are searching for answers on how to protect what they have and plan for a successful business 

exit or transition. This course is a dialogue on professional collaboration and the type of practice your referral 

sources and clients experience – your practice as seen through the eyes of others. Join Shelley and Brooke for 

the 30-thousand-foot version of steps and tools your need to position your exit planning practice in the forefront 

of your community and become a “referable” source for others. 

 

April 9, 2020 – Buy/Sell Agreement Disasters; Presented by Freddy Garmo, Esq. and Joseph Matuk, Esq.   

 

Entity purchase, cross purchase, trusteed cross purchase, wait and see, valuation methodologies, key person, 

partial redemption, reverse, and all of the other seemingly silly options and considerations that owners and 

advisors gloss over when setting up a buy/sell agreement create ticking time bombs and eventual disasters.  

Learn from Freddy and Joseph the myriad of options and lessons learned from litigation at the back end.  

 

April 16, 2020 – Pre-Empted for the Fox Rothschild Fiduciary Attorney Summit 

 

Don’t miss the important fiduciary attorney educational and recreational event of the year hosted by Peter 

Myers, Esq. and Sean Kenney, Esq. of Fox Rothschild LLP. The 2020 FAS will focus on trust and estate 

litigation, including the ins and outs of court trials.  

 

Visit www.FoxFiduciaryAttorneySummit.com for more information! 

 

April 23, 2020 – Your Client’s B Trust May be a Disaster; Presented by Steve Mancini, Esq., and Danny 

Wexler, Esq. 

 

The most common estate plans have been: 1) I love you “A” trust, 2) A/B trusts, and 3) A/B/C trusts.  If both 

spouses are still alive, the “B” trust is probably not needed for estate tax purposes and will cause a lack of step 

up in basis on the 2nd passing.  If there is only one surviving spouse now, the results may be the same.  Learn 

how to solve the problem in both situations.  

 

April 30, 2020 – Pre-empted for Strazzeri Mancini LLP and 

Southern California Institute Team Building Event 

 

Every 5th Thursday, the Strazzeri Mancini LLP and Southern 

California Institute Teams close the offices early to enjoy an afternoon 

of fun team building activities. 
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Thursday Insights for May 2020 

2:30 p.m. – 4:00 p.m. 
 

  

May 7, 2020 – Employer Responsibilities when Hiring Foreign Nationals; Presented by Ryan Alexeev. Esq. 

 

As an advisor of business owners, there are so many tasks you are responsible for helping your clients manage. 

Being a resource for your business owner clients for when they are trying to hire the right employees is essential 

for their success. As you know there are rules and regulations your clients need to follow when hiring an 

employee, but did you know there are additional rules and requirements they must follow when hiring a non-

U.S. citizen? Over the next hour, Ryan will dive into employment-based immigration. She will provide you 

with information on different types of work status that allows foreign nationals to work in the U.S., 

requirements and responsibilities as the employer when hiring foreign nationals, and proper ways to fill out and 

re-verify I-9s for these employees. 

 

May 14, 2020 – Social Security Optimization and Income Tax Strategies for Successful Families; 

Presented by Maureen Verduyn, CFP, EA, Med and Nick Gardner, CFP 

 

One of the most important decisions you will make before you retire is when and how to claim Social Security 

benefits. The difference between the best and worst possible decision of when to start Social Security can be 

well over $100,000. Join Maureen and Nick from The Financial Team to learn how the tax law changes may 

affect your benefits and solve the best after-tax combination for your sources of income – including the 

dreaded RMD. 

 

May 21, 2020 – Pre-Empted for Accelerate Program 

 

Taught by award-winning thought leaders, Julie Keyes, CEPA, Founder of 

KeyeStrategies, Chris Snider, CEPA, CEO of the Exit Planning Institute, and Joe 

Strazzeri, CEPA, Co-founder of the Southern California Institute and The Founders 

Group. Designed to grow your practice, build influence, and enhance exit planning win 

rate. 

 

 

May 28, 2020 – Crisis Financial Implementation for the “Ailing” Entrepreneur; presented by Yvonne 

Amrine, Esq. and Marty Burbank, JD, LLM 

 

What do you do when a business owner is struck with dementia or a debilitating disease?  Of course, LTC 

insurance is the first option to be considered but what if they don’t have it (as most don’t), and they are in a 

crisis and/or want to be prepared?  Learn the twists and turns of planning opportunities to qualify for benefits 

and not cause risk to the business and/or impoverish the family.   
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Thursday Insights for June 2020 

2:30 p.m. – 4:00 p.m. 
 
 

June 4, 2020 – Good Things Come in Threes – Modern Day Income Tax Savings Using Qualified Plans;  

Presented by Trey Fairman, JD, LL.M and Rone Davis, AIF ®, CLU ®, ChFC ®, MSFS, CFP ®  

You’ve heard discussions about 199A and the qualified business income deductions – but the conversation your 

business owners are really interested in is how to qualify and take advantage of both benefits…plus one more.  

Join Trey and Rone for a lively discussion about the options, benefits, pitfalls, and most importantly, how to 

have the conversation with your clients.   

 

June 11, 2020 – When the Business Includes Real Estate During a Sale – Options and Dangers; Presented 

by Greg Banner and Steve Mancini, Esq. 

 

The sale of real estate is often a very personal decision for families when balancing tax, cash-flow, asset 

protection, estate, and family concerns/opportunities – and the decisions become even more involved when the 

real estate is owned by the family business and succession/exit is in the near future.  Should the real estate be a 

part of the sale?  And if so, how does it affect the business value?  Join Greg and Steve as they discuss how the 

real estate should be held, building projections, rent/lease options, investment strategies that may be more 

appropriate than traditional methods, the basic mechanics of the different programs, and advanced techniques 

you and your business owner clients can use to maximize the available financial and tax benefits.  

 

June 18, 2020 – Keeping the Business in the Family – The 5 Stages of Business; Presented by Shelley 

Lightfoot, CEPA and Danniel Wexler, Esq. 

 

Business owners want more time and more money. Helping your owner clients identify with and move through 

the Five Stages of Business will facilitate the realization of that goal. The evolution of who is responsible for 

separate core functions and increasing standardization of processes and reporting is key. Danny and Shelley will 

share a method to facilitate team alignment and empowerment, refine the directions of the company, and lay the 

foundation to create efficient, targeted implementation for your business owner clients. 

 

June 25, 2020 – Marijuana, Hemp, CBD, Health, Business, Investments – Oh My!; Presented by Kim 

Simms, Esq. 

 

Join Kim for the soup to nuts of not only the Cannabis industry but the related investment opportunities, risks, 

liabilities, real estate options, landlord/tenant, legislation, interstate commerce, farming, and evolving banking 

regulations.  Learn from the experts who are working daily with these operators, business owners, investors, etc.  
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SUMMER & FALL 2020

Register at www.SCInstitute.org/ThursdayInsights

July 2 – Family & Business Dynamics - Discovering Unexpected Alternatives 
Presented by Carmen Bianchi and Joe Strazzeri, Esq.

Families and family businesses are often faced with relational family and business dynamics as well as legal, financial, and integrated 
tax issues. Pre-Governance can help families strengthen or restore health in the family by creating alignment, building resilience and 
skill sets for navigating change and opportunity, and bringing the full-spectrum of integrated planning to the table. By doing so, we 
can discover unexpected alternatives, a broader array of choices than previously deemed possible, as well as consensus for action. Then, 
when traditional Family Governance rule sets are later developed, they answer questions like, What can we be passionate about together? 
or What do we aspire to achieve with our wealth, and why? Join Joe and Carmen as they share decades of experience of both family 
business conflict counseling and traditional governance and the advisor’s seat at the table.

July 9 – AB5, What? Employee or Independent Contractor? - Are We Married or Are We Just Dating? 
Presented by Alexis Bastedo, Esq. and Amanda Simpson, Paralegal

Whether we are married (an employee) or dating (an independent contractor) has always been a question that 
business owners should ask themselves, but on January 1, 2020, when Assembly Bill 5 became a law, California 
made the independent contractor relationship much harder to prove. While the law mostly targeted rideshare 
apps like Uber and Lyft, the rules have far reaching consequences that all employers and advisors should know. 
Alexis and Amanda will discuss the new law and the “ABC Test” to prove that a worker is an independent 
contractor (not an employee) as well as the rights of employees and the obligations of employers. It may be time 
for all business owners to take a second look at their business relationships because of this change in the law.

July 16 – Raise the Gaze™: Exercises 1 & 2 
Presented by Joe Strazzeri, Esq. and Shelley Lightfoot, Executive Director

To prevail or thrive? Unprecedented in our generational cycle, the infrastructure of our communities has 
been stripped away. So many of our daily rituals have radically changed. This decrease in structure has the potential to short-circuit 
the virtuous cycle of leadership to community to leadership. Our resilience is tested. It doesn’t shrink, it expands. Chaos, it turns out, 
strengthens our resolve. Joe and Shelley will share how to form Resilience Communities to help entrepreneurs and their teams prevail in 
uncertain times over three presentations (July 16, Sept 10 & Nov 19) and a total of Six Raise the Gaze™ Exercises. 

July 23 – Building Blocks to Eliminate the Estate Tax 
Presented by Bruce Givner, Esq. and Owen Kaye, Esq.

There are two structures that immediately reduce the estate tax to zero. One is the lifetime transfer tax exclusion, and the other is a 
private annuity. Both structures can be problematic, for example: Which exclusion should you assume will be in effect at death? Will the 
parent spend all the money received in annuity payments? Can you meet the exhaustion test? There are other structures that will reduce 
the estate tax to zero in short order or that generate large discounts such as GRATs, SCIN-GRATs, Family Limited Partnerships, and 
Generational Split Dollar Life Insurance. Life insurance, of course, is the ultimate tool to pay the estate tax. Join Bruce and Owen as they 
help us think through how thoughtful, comprehensive planning may allow not only large reductions in the tax, and the means to pay the 

tax, but also the ability to not file an estate tax return, relieving the heirs of the anguish and expense of an 
estate tax audit.

July 30 – Pre-empted for Strazzeri Mancini LLP and Southern California Institute Team Building Event

Every 5th Thursday, the Strazzeri Mancini LLP and Southern California Institute Teams close the offices 
early to enjoy an afternoon of fun team building activities.

Thursday Insights for July 
2:30 p.m. – 3:30 p.m.
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SUMMER & FALL 2020

Register at www.SCInstitute.org/ThursdayInsights

August 6 – Engaging Physicians – Where Are We Now? 
Presented by Dr. Vicki Rackner

See how the COVID pandemic has impacted physicians’ finances--and your 
ability to engage them. Join Dr. Rackner to learn the challenges they’ve had, and 
are currently still facing, what is really going on in their mind, and how best to 

help them make informed choices.  There are 
ways to leverage these opportunities TODAY.

August 13 – Understanding Charitable  
Remainder Trusts and How They May  
Work For Your Clients 
Presented by Sandeep Varma

Join Sandeep to discuss the ins and outs of how Charitable Remainder Trusts work as well as the benefits 
to your clients, their families and their favorite charities. He will also share how to identify situations 
where CRT’s may (or may not) be appropriate. 

August 20 – Qualified Opportunity Tax Planning: Updates and Current Opportunities 
Presented by Greg Banner, CFP®, CLU®, CRTP

The financial press primarily promotes the idea of investors investing in someone else’s Qualified 
Opportunity Fund often overlooking the possibility and benefits of the client creating their own Qualified 
Opportunity Fund. Join Greg to understand recent changes, opportunities, and new planning strategies 
that may be beneficial and contribute to asset growth.

August 27 – 10 Ways Out of Highly Appreciated  
Property and Getting Off the 1031 Exchange Train 
Without Having to Die 
Presented by Joe Strazzeri, Esq. and Danny Wexler, Esq.

The sale of real estate is often a very personal decision for 
families when balancing tax, cash-flow, asset protection, 
estate, and family concerns/opportunities. Likewise, 
real estate investors typically understand the rules and 
concerns surrounding: Swap till you drop 1031’s; Capital 
Gains and re-captured depreciation avoidance; Assets in 
‘B’ and other irrevocable trusts; Assets in entities such as 
LLC’s and Corporations; and Assets in Family Limited 
Partnerships. However, these same investors may not be 
completely aware of the Ten Exit Strategies that may be 
more appropriate than traditional methods. Joe and Danny 
will have a dynamic discussion about how these strategies 
can help your real estate investor clients.

Thursday Insights for August 
2:30 p.m. – 3:30 p.m.
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SUMMER & FALL 2020

Register at www.SCInstitute.org/ThursdayInsights

September 3 – Qualified Plan Case Studies: Positives, Pitfalls and How to Get to Step 2 
Presented by Trey Fairman, JD, LLM and Rone Davis, AIF®, CFP®, CLU®, ChFC®, MSFS

Join Trey and Rone as they share a couple of actual case studies that illustrate how Qualified Plans can create value by the numbers as 
well as bring to light the pitfalls and disasters of clients’ Qualified Plans that have gone wrong. In addition, this dynamic duo will share 
years of insight and a simple way to engage your clients and get them to the ever challenging 2nd step of the analysis.

September 10 – Raise the Gaze™: Exercises 3 & 4 
Presented by Joe Strazzeri, Esq. and Shelley Lightfoot, 
Executive Director

To prevail or thrive?  Unprecedented in our generational 
cycle, the infrastructure of our communities has been 
stripped away. So many of our daily rituals have radically 
changed. This decrease in structure has the potential to 
short-circuit the virtuous cycle of leadership to community 
to leadership. Our resilience is tested. It doesn’t shrink, it 
expands. Chaos, it turns out, strengthens our resolve. Joe 
and Shelley will share how to form Resilience Communities 
to help entrepreneurs and their teams prevail in uncertain 
times over three presentations (July 16, Sept 10 & Nov 19) 
and a total of Six Raise the Gaze™ Exercises.

September 17 – SCI Socially Distanced Mixer – 10th Annual Margaritaville

Best Margarita Recipe and Best Mask Contest! Join us as we spread throughout the office, patio, and parking lot to enjoy each other’s 
company, margaritas, and creative masks. Send us your margarita recipes – we’ll taste them all and choose the top three to serve at the 
mixer along with some delicious south-of-the-border treats. Can your favorite beat last year’s winner?

September 24 – Due Diligence Pre-Planning:  
Making Sure the Sale Does Not Derail 
Presented by Melisa Silverman JD, CEPA, CVA, SBA, CMEA,  
and Jeffrey Kates, MBA, CEPA

Many business owners believe that once they receive an offer for their 
business, and they accept, it’s basically a done deal. Unfortunately, that 
is far from the truth. The owner will now have to endure months of 
proving the business is worth that price through a process called “due 
diligence,” and in the end, they will often have to settle for a lower price 
– or not sell at all.  Join Melisa and Jeff as they share the key areas of 
your client’s business that pose a higher risk to derailing the sale (where 
additional unseen value may be found) as well as key documents and 
data they must have readily available. Understand how to implement 
best practices to ensure your client is prepared for the due diligence 
process and preserve every dollar you know the business is worth.

Thursday Insights for September 
2:30 p.m. – 3:30 p.m.
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SUMMER & FALL 2020

Register at www.SCInstitute.org/ThursdayInsights

October 1 – Conversations with Clients – Getting to the Heart of It 
Presented by Simon Singer and Joe Strazzeri, Esq.

Join Simon and Joe for a frank conversation about the importance of using an advisor’s methodology to get to the heart of what it’s really 
about and your client’s “Summary to Action” with a timeline, milestones, and a commitment to the first step. These lifelong industry 
experts will share case studies that illustrate specific back and forth conversations as well as “phraseology” that not only answer what the 
client called about, but also the true drivers “Behind the Conversation.” Anyone that says these 
conversations are easy, simply doesn’t do it. With commitment to your methodology, clients will 
feel a facilitated sage wisdom supported by you, their lifelong advisor.

October 8 – A Bumpy Road Ahead for Business Owners 
Presented by Michael Beck, Executive Strategist

Recent events have created an environment where business owners are going to find it more 
difficult than ever to complete an external exit, creating an opportunity for advisors to help them 
find, keep, and prepare key leadership and/or the next generation as successors. Join Michael to 
discuss the latest research into the Boomer business landscape, along with the implications for 
exits and successions – and how advisors can help owners overcome the challenges they’re going 
to face.

October 15 – Private Family Trust Companies as a Best Practice for Family Enterprises 
Presented by Matthew Grupp, Esq.

Participants within the Family Office industry understand that there is a bewildering array of 
best practices that apply to their endeavors. The stumbling block for many is the difficult time 
they have in establishing, gaining adoption, and managing those best practices. These difficulties 

are then compounded because many of these best 
practices require ongoing inputs from the Family Office Team members, as well as third-party 
service providers and the Family members themselves. Join Matthew to understand a way to help 
your family businesses gain “command” of the fiduciary role and reduce technical complexity 
with built-in best practices that deliver and measure Family Office operational success. 

October 22 – The Intersection of Estate Planning and Elder Law 
Presented by Yvonne Amrine, Esq.

Estate planning used to just be about the avoidance of probate and estate taxes. Now, though 
these are important topics, estate planning and trusts need to address the inevitable need for 
long-term care and possible mental disability/dementia. Additionally, personal wealth can be 
wiped out upon the disability of either of the spouses if the trust and other assets are not properly 
planned for. Join Yvonne to review options to pay for care, and more importantly, how to protect 
your estate, yourself, your loved ones, and your family relationships.

October 29 – Pre-empted for Strazzeri Mancini LLP and Southern California Institute Team Building Event

Every 5th Thursday, the Strazzeri Mancini LLP and Southern California Institute Teams close the offices early to enjoy an afternoon of 
fun team building activities.

Thursday Insights for October 
2:30 p.m. – 3:30 p.m.
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SUMMER & FALL 2020

Register at www.SCInstitute.org/ThursdayInsights

Thursday Insights for November 
2:30 p.m. – 3:30 p.m.

November 5 – Why Wyoming? Asset Protection in the Wild, Wild, West 
Presented by Marty Oblasser, Esq.

Asset protection for clients never goes out of style. Many professionals look to states such as Nevada, 
South Dakota, or Delaware when they should be utilizing Wyoming’s excellent asset protection tools. 
Ms. Oblasser will discuss your options when protecting your clients’ assets in the lesser known gem of 
Wyoming.

November 12 – Raise the Gaze™: Exercises 5 & 6 
Presented by Joe Strazzeri, Esq. and Shelley Lightfoot, Executive Director

To prevail or thrive? Unprecedented in our generational cycle, the infrastructure of our communities has 
been stripped away. So many of our daily rituals have radically changed. This decrease in structure has 
the potential to short-circuit the virtuous cycle of leadership to community to leadership. Our resilience is 
tested. It doesn’t shrink, it expands. Chaos, it turns out, strengthens our resolve. Joe and Shelley will share 
how to form Resilience Communities to help entrepreneurs and their teams prevail in uncertain times over 
three presentations (July 16, Sept 10 & Nov 19) and a total of Six Raise the Gaze™ Exercises.

November 19 – Strategy Roadmap: The 8 Steps to Success 
Presented by Daniel Feiman

An organization without a strategy is like a ship without a rudder. How can organizations continue to provide exceptional value to 
stakeholders and themselves if they are not clear on where they are heading and how they will get there? This is where the role of strategy 
becomes essential. Strategy is about setting ambitious goals, understanding the surrounding current and future environment and 
providing a sense of direction for the organization. 

In this 1-hour program, Daniel will cover the 8 steps of the Success Roadmapsm. He’ll walk you through strategic thinking, planning, 
doing and collaborating. By the end of the program you will see how 1 + 1 = 3…really!

November 26 – Pre-empted – Thanksgiving

HAPPY THANKSGIVING!
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