Thursday Insights for January 2017
2:30 p.m. -4:00 p.m.

January 5, 2017 — Business Buy/Sell and Contingency Planning; Presented by Greg Banner, CLU®, CFP®,
CRTP and Alex Matuk, Esq.

Greg and Alex will discuss common issues business owners need to address regarding buy-sell agreements
including: advantages, disadvantages, the different types, funding alternatives, valuation issues, and common
problems business owners encounter. Some topics to be discussed:

e What is a buy-sell Agreement?

e Learn to control your business and its ultimate transition

e Understand the need and advantages

e Triggering events and understanding the need for a buy-sell agreement
e Implementation

January 12, 2017 — Pre-empted for The 2017 Fiduciary Attorney Summit in Lake Tahoe

Don’t miss the most important fiduciary attorney educational and recreational event of the year hosted by Peter
Myers, Esq. and Sean Kenny, Esg. of Fox Rothschild LLP. Visit www.fiduciaryattorneysummit.com.

January 19, 2017 — Beyond Resistance: Effective Strategies For Overcoming Resistance; Presented by Amy
Burfitt, Elder Care Consultant, LivHOME, Inc. and Shelley Lightfoot, Executive Director

Working with older adults offers many benefits, but it can also involve challenges and frustrations such as:
physical limitations, cognitive impairments, changes in environment, loss of independence, as well as many
others. As professionals attempt to alleviate or reduce the challenges that affect older adults by suggesting
changes and solutions, resistance to change is often exhibited. While this is a normal response — how we deal
with and attempt to resolve this resistance is the key element. You will learn about the roots of resistance in the
elderly population — why are they resistant, what causes resistance — and how to overcome it. By
acknowledging and learning to understand the reasons behind resistance, we can learn effective strategies and
techniques to help our patients/clients improve their quality of life and well-being.

January 26, 2017 —Tax Planning Strategies Under the New Administration; Presented by Laura Stees, CPA

Now that a new president has been sworn in, it is highly likely that the tax law will receive a dramatic
makeover. Although it is tough to predict what the final revisions will look like this year, it’s clear that
President-Elect Trump and the Republican Controlled Congress want to lower taxes. Now is the perfect time to
explore tax planning strategies that will align with the new administration.
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http://www.fiduciaryattorneysummit.com/

Thursday Insights for February 2017
2:30 p.m. -4:00 p.m.

February 2, 2017 — The Three Doors to Estate Planning; Presented by John L. Jenkins, AEP, EA, CFP®

This workshop will explore the 3 doors to estate planning: family; charity; and the IRS. It will point out that
client estates normally go through only two of the three doors - the ones they choose either consciously (through
planning) or unconsciously (without planning). We will further demonstrate the planning strategies available to
maximize the benefits to families and minimize, if not completely zero out the benefit to the IRS.

February 9, 2017 — Medi-Cal Assisted Living Waiver Program: Your Questions Answered; Presented by
Bill Mathis and Kathleen Marek-King, RN

Bill and Kathleen will provide insight into the history and future of the Medi-Cal Assisted Living waiver
program and how it can help your clients. They will explain the processes and procedures on how to qualify for
the program from a client perspective as well as how to enroll as an approved facility providing services to
Medi-Cal clients. This dynamic duo has assisted more than 120 clients in getting enrolled in this program — for
use in their long term care facilities as well as those clients still living at home by themselves. Other Medi-cal
waiver programs will also be explored.

February 16, 2017 - Depolarizing the Millennial Workplace; Presented by Dan Negroni, Founder and CEO
of Launchbox

What is your company doing to stay relevant, connect and drive engagement with the next generation? Don’t
be left behind. Your company must understand the dramatic shift taking place in the workplace and the
marketplace. Today, there are 2.4 billion millennials, they represent 36% of the workforce, control $660 billion
in spending and will be 75% of your employees and customers by 2025. With valuable insights, extensive
experience, and a great sense of humor, Dan delivers aha moments as he shares:

The key trends that define the millennial generation

6 steps to bridge the generational gap between youth and experience
How to deliver value to connect with your customers and employees
How to stay relevant in today’s crazy, fast-changing world

February 23, 2017 — Pre-empted for The Gathering on February 24 & 25, 2017.
Visit www.2017Gathering.com to register.

The Gathering 2017

San Diego, California

Financial, Tax, and Legal Planning for Baby Boomers

Laureate Center and Business Owners - What Now & What's Next?
FOR WEALTH ADVISORS

Please join us for our 13th annual Gathering on February 24 & 25 for two days of shared insights, education,
and collegiality. The Gathering is an annual event for all advisors in Estate, Business, and Wealth Strategies
Planning. See enclosed brochure for more information.


http://www.2017gathering.com/

Thursday Insights for March 2017
2:30 p.m. -4:00 p.m.

March 2, 2017 — 7 Steps to a Successful Business Exit; Presented by Greg Banner, CLU®, CFP®, CRTP and
Alex Matuk, Esq.

Every business owner needs to begin their business planning with the end in mind. They need to visualize how
they are going to transition out of their business. EXit planning is a customized process of setting goals and
deciding how to best achieve them. Proper exit planning will help maximize a business owner’s return and
minimize the tax liability when the business is transferred or sold. Some topics to be discussed:

e Structuring your business to attract buyers

e Selling your business to family members or key employees and still getting the cash you need

e Decreasing the amount of time and risk it takes to get your money from a sale to key employees or
family members

e Selling to whom you want, when you want, and get the income you want

e The Seven Steps to a Successful Exit

March 9, 2017 — Understand How Memory Loss Occurs and How to Talk About It; Presented by Amy
Abrams, MSW, MPH and Jessica Empano, MSW Alzheimer ’s San Diego

When you're concerned about the health or safety of a client or loved one, it can be difficult to know where to
begin. What are the symptoms of Alzheimer's disease and other kinds of dementia, and what causes them?
Should I mention my concerns about the recent changes that I've noticed? How do we talk about getting more
help? Whether you're helping someone make decisions about their current needs, or planning for the future, join
us to learn how to set yourself up for success when having difficult conversations.

March 16, 2017 — SCI Spring Mixer — A St. Patrick’s Day Celebration

While we often come together for education and collegiality, let’s take this opportunity
to just enjoy each other’s company and celebrate St. Patrick’s Day — a day early. The
Southern California Institute invites you to learn interesting facts about Saint Patrick’s
Day, sample spirited Irish drinks, and taste traditional Irish eats!

March 23, 2017 — When Clients say “We Used to Need the Insurance, but Should We Continue to Pay on
It Now?”; Presented by R.J. Kelly, ChFC®, CLU®, IAR, RICP®, MSFS and Addie Murdock, Senior Director
of Global Accounts

What should you do — what can you do with existing life insurance buried in ILITs, Buy/Sell agreements, and
other wealth transfer entities in the new tax world? Learn from case studies and review the true numeric
comparisons considering taxation, growth, and cash flows to help clients and their advisors understand their
options.

March 30, 2017 - Pre-empted for Strazzeri Mancini LLP, California Estate and Elder Law, and Southern
California Institute Team Building Event

Every 5th Thursday, the Strazzeri Mancini LLP, California Estate and Elder Law, and Southern California
Institute Teams close the offices early to enjoy an afternoon of fun team building activities.



Thursday Insights for April 2017
2:30 p.m. -4:00 p.m.

April 6, 2017 — How Charitable Strategies Enhance Estates; Presented by John L. Jenkins, AEP, EA, CFP®

Wealthy families cannot leave 100% of their estates to their children and grandchildren because the estate and
the gift transfer tax system intervene. This workshop will demonstrate how philanthropy actually enhances what
the family receives while benefiting worthy charitable causes in meaningful ways.

April 13, 2017 — The Case for Baby Boomer Clients in Your Practice; Presented by Scott Stewart, Esq. and
Brooke Jensen, Esq.

As society ages the need for services by this demographic are going to increase. This can include planning for
long-term care, Medicaid, Medi-Cal, and other government benefits — which can drastically enhance your
revenue and practice stability, leading to a dramatic increase in the amount of probates, trust administration,
settlement and the associated financial, tax, and legal planning for clients older (and younger!) than 55. Join
Scott and Brooke as they share techniques, tools, and their technical expertise to enhance your knowledge and
practice.

April 20, 2017 — Building Impactful Automation | A Real Life Walkthrough Of “Result Producing”
Automation Practices; Presented by Myke Edelman, Infusionsoft Expert and Shelley Lightfoot, Executive
Director

Like you, we don’t suffer from lack of opportunity, but we found out that our business model suffered from lack
of good follow up. How much revenue do we each lose from the point of a client (and advisor) interest, to them
dropping off our scope? Lost opportunity is loss of pure profit. Myke and Shelley will explain how to use
potential client conversion software while remaining profitable and professional. Experience a documented
implementation of CRM, Marketing, and Ecommerce campaigns; Dive into ACTIVE Marketing Automation
Funnels and learn how the automation affects your business’s results; and Learn Infusionsoft’s Campaign
Builder Tool: Lead Generation, Referral, and Customer Onboarding processes.

April 27,2017 — Trump’s Tax Reform - Where Are We Now? Presented by Laura Stees, CPA

Are you prepared to take advantage of Trump’s tax reform plan? At this session, we will discuss tax reforms
that will have taken place already under the new administration as well as changes that we are still expecting to
occur.




Thursday Insights for May 2017
2:30 p.m. —4:00 p.m.

May 4, 2017 — Pre-Empted for Certified Wealth Strategies Advisor Program

The Laureate Programs are courses focused on attracting, retaining and working with affluent clientele in a
collaborative professional environment. Please visit www.laureatecenter.com for more information.

May 11, 2017 — When Does Incapacity Limit Your Clients’ Rights; Presented by Dr. Diane Darby Beach
and Scott Stewart, Esg.

Join us for an informative discussion on how to protect your clients’ rights once they receive a diagnose of
dementia. Dr. Diane and Scott will teach you when incapacity can limit your clients’ rights. You will have a
better grasp on understanding the legal, ethical and treatment issues of dementia care.

May 18, 2017 — Cloud Based Software - Everything You Always Needed and Wanted; Presented by Ali
Mirdamadi and Tomas Suros with Abacus Next

Practice Management is silly and insane without an integrated, easy, and usable cloud-based CRM with
forms/process capability, tracking, emails, scheduling, To-Do’s, case management, and all that other stuff in
one place — where the transition is managed by an expert team and not your staff. Join our friends Ali and Eric
to make sense of the decision you have to make. CPAs, Financial Advisors, and Attorneys — NOTE: We moved
from Time Matters!

May 25, 2017 - Tell Your Clients and Friends — What To Do, and What Not To Do, If You Are Pulled
Over After You’ve Had a Cocktail; Presented by Richard Katzman, Esq. and Joe Strazzeri, Esq.

Driving is such an important part of our daily living that many people do not realize how much time they spend
behind the wheel until their license is suspended or revoked. If someone is arrested for a DUI, they are faced
with two DUI proceedings: a DMV procedural hearing and the criminal prosecution. Join Richard and Joe as
they share insights on the critical moments from when you see the red and blue lights in your rearview mirror
through the possible following year of life turmoil.

Angela@ Glitter-Graphlcs


http://www.laureatecenter.com/

Thursday Insights for June 2017
2:30 p.m. -4:00 p.m.

June 1, 2017 — The Perfect Storm — The 3 Biggest Retirement Dangers and How to Avoid Them;
Presented by Monica Szakos Cramer, Financial Advisor

Learn about a perfect storm of dangers that will be affecting millions of retirees over the next several years.
These dangers are real, but they are absolutely not insurmountable. By taking intelligent, thoughtful, and
relatively simple steps, you can minimize or completely eliminate these 3 biggest dangers investors face relative
to retirement. The benefits of holistic financial planning help to position clients' assets in a way that helps them
take control of their retirement, assure a steady stream of income, cover any short-term needs, and protect a
legacy for their children, if that’s part of your clients' plan. It’s a simple, but powerful way of thinking and
planning that is easy to understand and implement.

June 8, 2017 — The Five Essential Documents; Presented by Scott Stewart, Esg. and Stephanie Downer, Esq.

Scott and Stephanie will share what each of the five essential documents in estate planning is designed to do
and why they are important for you and your clients. Help your clients memorialize their wishes in case of
death or incapacity. This is an indispensable presentation on how to gets your ducks in a row.

June 15, 2017 — Using DAFs to Create Collaboration and Increase Family Philanthropic Impact,
Presented by Laura Malone, CAP®, CEPA

In recent years Donor Advised Funds have become a phenomenal philanthropic tool that can foster
collaboration among both the family and their advisory teams. Learn questions to uncover how DAFs can be
combined with other strategies to create the right charitable pathway for clients. Debunk common myths when
it comes to leveraging complex assets like real estate or closely held business interests for charitable giving.
Create inclusive planning strategies that can be beneficial for both the family and the professional advisory
teams. This collaboration can increase the beneficial impact to the family, their philanthropy, the advisors
relationships with one another and the community at large.

June 22, 2017 — Don’t be Stuck in the “Wait and See” Trap!; Presented by Joe Strazzeri, Esq. and Steve
Mancini, Esqg.

Let’s face it, estate taxes, income taxes, and the like are never permanent, and most definitely affected by each
new administration. Joe and Steve will share insights and fresh perspectives several months into the new
Trump Administration. They’ll spotlight the legislative changes already made and the anticipated initiatives still
likely to come - focusing on the most relevant topics of conversation and planning opportunities for advisors of
all disciplines to share with clients and prospective clients.

June 29, 2017 — Pre-empted for Strazzeri Mancini LLP, California Estate and Elder Law, and Southern
California Institute Team Building Event

Every 5th Thursday, the Strazzeri Mancini LLP, California Estate and Elder Law, and Southern California
Institute Teams close the offices early to enjoy an afternoon of fun team building activity.



Thursday Insights for July 2017
2:30 p.m. -4:00 p.m.

July 6, 2017 — Important Considerations in the Sale of Your Client’s Business; Presented by Greg Banner,
CLU®, CFP®, CRTP and Channing Hamlet, Managing Director

As a client's trusted advisor, your client's consideration of selling their business presents you with an
opportunity to guide your client through a significant wealth creation opportunity. In this session, Greg and
Channing will cover a number of core concepts that you can use to advise your clients at this critical juncture
in their personal and business life. Specifically, they will discuss methods to maximize sale price, assess the
sale for fit with your client's objectives, and methods to maximize after-tax cash.

July 13, 2017 — Mental Health 101 and Special Needs Protection; Presented by Anita Fisher, NAMI SD and
Scott Stewart, Esq.

Anita and Scott will demonstrate how caregivers and legal/financial professionals can work together to provide
the best and most comprehensive resources for your clients with special needs. Often the
parents/caregivers/spouses worry about how their loved one will survive financially if something happens to
them - because although their medical condition is chronic, it is not fatal. Learn what benefits are available
and how a special needs trust can help protect and provide for their most vulnerable family members
throughout their life without disturbing access to benefit programs. Also gain an understanding of the myriad
of challenges, family impact, and options related to mental illness that will help you better connect with your
clients and their families.

July 20, 2017 — Are you Referable? - The Practice Experience; Presented by Shelley Lightfoot, Executive
Director & Stephanie Downer, Esqg.

We are living at a time when extraordinary estate and wealth strategies planning advisors are needed like never
before. As a result, the public is searching for answers on how to preserve and protect what they have; and for
answers on how to thrive into the future. This course is a dialogue on professional collaboration and the type of
practice your referral sources and clients experience - your practice as seen through the eyes of others. It
introduces you to techniques which you and your team may use to gain the skills and quiet confidence to
position your practice in the forefront of your community and how you can become a "referable™ resource to
others. Your practice is like no other and should be unique to you.

July 27, 2017 — The Virtual Dementia Tour — Changing the Perception of Aging with Alzheimer’s;
Presented by Rick Topete and Ashlea Rose with Silverado

Join us for this very special session where you can participate in a 30 minute “Virtual Dementia Tour."
Experience the overwhelming effects of trying to perform everyday tasks for a person living with memory loss.
Unlike other virtual dementia tours, this comprehensive tour encompasses tasks and exercises that are essential
for professionals and caregivers to experience. *Must register to participate (limited to the first 18
registrants)*

We will also hold simultaneous 30 minute discussions on How to Communicate and Care for People with
Dementia, Physiological Changes with Age; and Memory and Aging — What’s Normal, What’s Not.
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Thursday Insights for August 2017
2:30 p.m.-4:00 p.m.

August 3, 2017 — The Bucket Plan® - Segmenting Your Money Based on Purpose and Time Horizon;
Presented by John L. Jenkins, AEP, EA, CFP®

The two biggest risks to a systematic withdrawal plan are inflation, and something known as “sequence-of-
returns risk". Sequence-of-returns risk is the risk of receiving lower or negative returns early in a period when
withdrawals are made from an individual's underlying investments. The order or sequence of investment
returns is a primary concern for retirees who are living off the income and capital of their investments.

Another misconception we see is people think that legacy planning is “just for the kids.” However, legacy
planning is actually MOST important for the surviving spouse. Going from married to single tax brackets, the
standard deduction is cut in half, marginal brackets shrink, and overall taxes go up dramatically. Added to
which, losing one of the two Social Security payments and potential pensions, income is almost always
reduced as well. So taxes go up and income goes down for a surviving spouse.

August 10, 2017 — LinkedIn New Business Class — How to Generate Referrals in Less Than 5 Minutes;
Presented by Dean DeLisle, Forward Progress and Shelley Lightfoot, Executive Director

In today’s busy world of Social Selling, you need to make the most of the time you have online. Dean and
Shelley will guide you through some amazing time-saving power moves. Learn a proven outcome-based
system that allows you to dramatically increase referrals in less time. In fact, once you start the process you
will literally get referrals while you sleep! Dean and Shelley will cover specific techniques to immediately use
after leaving the class:

e Find business owners in your target market
e Attract new referrals from your network
e Learn how to be effective in just a few minutes online

August 17, 2017 - Crisis Planning — What to do when the Worst Case Scenario Happens; Presented by
Scott Stewart, Esg. and Alexis Bastedo, Esq.

Surprisingly, there are still options available to help even in the midst of a healthcare crisis. Join Scott and
Alexis as they review and compare the timing and applicability of Medicare, Medi-cal, VA Aid and
Attendance, Long-term Care and/or Life Insurance - as well as the pros and cons of asset liquidation. Consider
the future ramifications of current decisions regarding incapacity, dealing with beneficiaries, and disputes
among siblings.

August 24, 2017 — Facilitating Valuations and Assessments; Presented by Melisa Silverman, JD, CEPA,
CVA, SBA, CMEA and Shelley Lightfoot, Executive Director

Where are you now? Evaluate the Current State of the business using a true valuations process conducted by
credentialed professionals. This offers the business owner a realistic picture of their company’s value from a
buyer’s perspective — including assessments in two distinct areas: attractiveness and readiness. Help your
business owners become poised to transition from a Wisdom-driven Business to a Value-driven Business.

August 31, 2017 - Pre-empted for Strazzeri Mancini LLP, California Estate and Elder Law, and
Southern California Institute Team Building Event

Every 5th Thursday, the Strazzeri Mancini LLP, California Estate and Elder Law, and Southern California
Institute Teams close the offices early to enjoy an afternoon of fun team building activities.



Thursday Insights for September 2017
2:30 p.m. -4:00 p.m.

September 7, 2017 — Asset Protection of the Business Owner - Ideas you can use today! Moats, Castles
and Alligators; Presented by Greg Banner CFP®, CLU®, CRTP and Alex Matuk, Esqg.

This informative technical session will address planning techniques for taking chips off the table sooner, rather
than later. The session will also cover different asset protection planning levels, ranging from domestic to
offshore planning.

September 14, 2017 — Honoring Life, Offering Hope. Music Therapy, Hospice and Palliative Care;
Presented by Michelle Tiernan, Community Educator and Aida Sanchez, Music Therapist

Seasons Hospice will provide a presentation on the many services available in end of life care, including Music
Therapy. These services are usually available much earlier than most patients and families realize. The
common misconception is that hospice comes in during the last weeks or days, when in fact the support is
usually available much sooner and provides 24/7 response and interdisciplinary support. Music Therapy is a
clinical discipline used in hospice that in addition to lovely music, provides interventions for pain
management, respiratory distress, emotional and spiritual support.

September 21, 2017 — SCI Quarterly Mixer; 7" Annual “Margaritaville”

While we often come together for education and collegiality, let’s take this opportunity to just enjoy each
other’s company. Send us your margarita recipes — we’ll taste them all and choose the top three to serve at the
mixer along with some delicious south-of-the-border treats. Can your favorite beat last year’s winner?

September 28, 2017 — Trustee Training: Rights and Responsibilities; Presented by Steve Mancini, Esg. and
Brooke Jensen, Esq.

A client or a client's family member has just passed away and now the successor trustee must serve as trustee
of the living trust. Are you prepared to handle the myriad of questions that successor trustees will have
regarding their rights and responsibilities? Are you aware that tax and investment advice may be different in
these situations? To help avoid personal liability, a trustee must seek professional financial, accounting and
legal advice. This course is an overview of the legal and procedural requirements of trust administration to
assist trustees and their advisors to properly discharge their duties. It addresses the need for legal, tax,
accounting, and complete investment planning in trust administration.

Submit your favorite
Marqgarita Recipe for
us to consider using!

THURSDAY,
SEPTEMBER 21 * 2017 Please RSVP at www.scinstitute.org
2:30 PM - 4:30 PM Or aall 858-200-1911




Thursday Insights for October 2017
2:30 p.m. -4:00 p.m.

October 5, 2017 — Pre-empted for WealthCounsel/ElderCounsel Annual Symposium in Hollywood, CA

Symposium is an experience designed to equip estate planning and elder law attorneys with cutting edge tools,
out-of-the-box ideas, and connections with the brightest minds in our industry—all so you can grow the
practice of your dreams. Register at http://www.symposium2017.com/.

October 12, 2017 — Choosing a Care Setting for a Loved One with Dementia; Presented by Lisa Tyburski
and Scott Tarde, Glenner Center

When a family member is diagnosed with Dementia, the choices for providing care can be overwhelming if
they are still living at home — or when living at home is no longer an option. Join Lisa and Scott as they survey
the various types and levels of care, what they include, when each are appropriate, and how to find/obtain
them. Learn how you can be a resource for your clients while navigating the difficult decisions about Adult
Day Care Centers, In-home Care, Residential Care, Respite Care, and Hospice Care.

October 19, 2017 - P&C Contracts - Have You Read the Fine Print?; Presented by Lauren Bottger and
Mark Miletello

Most people do not consider the importance of truly understanding your property and casualty insurance
coverage. When it comes to protecting your client’s assets and providing a comprehensive financial plan, it is
absolutely imperative to have a conversation about things like home extended liability, landlord liability,
identity theft, water damage, and umbrella policies. Join Lauren and Mark as they share some simple tricks of
the trade that can help you be the hero for your clients. Find out what that humongous contract we all sign
really says (or doesn’t say).

October 26, 2017 — Engaging Closely Held Businesses — Value Creation and Transitions; Presented by
Melisa Silverman, JD, CEPA, CVA, SBA, CMEA, and Joe Strazzeri, Esq.

Often, many of the business transition conversations business owners have already had have not addressed the
design of the transition itself. The topic has been overly generalized and prematurely narrowed: keep versus
sell. Help your business owner clients navigate the tributaries and ramifications of their potential choices and
figure out what they want. Learn how to implement a process that leads business owners through all phases of
transition, from their current Wisdom-driven Business to a Value-driven Business. The resulting increased
clarity for the owner and market value of the business expands options and solidifies choices for eventual
transition: if, when, how and how much.



http://www.symposium2017.com/

Thursday Insights for November 2017
2:30 p.m. -4:00 p.m.

November 2, 2017 — Financial and Estate Strategies for the Large IRA; Presented by John Jenkins AEP,
EA, CFP® and, Monica Szakos Cramer, Financial Advisor

Do you know what kills more large IRA accounts than anything else? Admiration!

Admiration Kills large IRA accounts because the owner, and even the financial advisor who helped them grow
the account, fail to plan for the ultimate income tax and potential estate taxes due on the balance. Instead, they
get caught up in growing the account to the largest possible balance, admiring each statement and deriving
great satisfaction from their savings and investment success. Come and learn how to leverage an IRA into a
legacy asset that supports not only the owner and their spouse, but also several generations of beneficiaries.

November 9, 2017 — Pre-Empted for the Laureate in Wealth Strategies Program

The Laureate Programs are courses focused on attracting, retaining and working with affluent clientele in a
collaborative professional environment. Please visit www.laureatecenter.com for more information

November 16, 2017 — VA Aid and Attendance — Who, What, When, and How; Presented by Scott Stewart,
Esq.

It’s easy to feel lost among all the government issued programs and benefits out there. In this presentation,
Scott will help you navigate the programs designed to help veterans, and their spouses, pay for care. We’ll take
an even closer look into the VA’s Aid & Attendance program - which provides tax-free income and free
medications to qualifying veterans. You’ll learn all the aspects of this program, including who qualifies and
what it takes to qualify. This presentation is not only for veterans, but also for anyone who works with and/or
helps a veteran, or simply wants to learn more.

November 23, 2017 — Pre-empted for Thanksgiving Holiday
Our office will be closed in observance of the Thanksgiving Holiday. Have a safe and Happy Thanksgiving!

November 30, 2017 — Pre-empted for Strazzeri Mancini LLP, California Estate and Elder Law, and
Southern California Institute Team Building Event

Every 5" Thursday, the Strazzeri Mancini LLP, California Estate and Elder Law, and Southern California
Institute Teams close the offices early to enjoy an afternoon of fun team building activities.
December 7, 2017 — Our Holiday Open House — See Attached Flyer

*Thursday Insights will be Dark for the month of December. Enjoy the Holidays!*


http://www.laureatecenter.com/
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