
Thursday Insights for January 2015 

2:30 p.m. – 4:00 p.m. 
 
 
 

January 8, 2015 –7 Steps to a Successful Business Exit; Presented by Robert Garmo, Esq., Freddy Garmo, 

Esq., and Alex Matuk, Esq. 

Every business owner needs to plan with the end in mind as to how they are going to transition out of their 

business. Exit planning is a customized process of setting goals and deciding how to best achieve them. Proper 

exit planning will help maximize a business owner’s return and minimize the tax liability when the business is 

transferred or sold. 

 

January 15, 2015 – Double the Value of Your Client’s Family Business and Your Own Income in Two 

Years! – Strategy’s Secret Sauce; Presented by Carl Sheeler, PhD, ASA, CBA, AVA and Joe Strazzeri, Esq. 

Can risk management & risk mitigation double wealth in two years? YOU BET!  Successful companies develop 

and maintain a strategic framework and a plan to overcome the challenge of sustaining “family business 

continuity” and increasing shareholder value.  Join the guys for a discussion of how your practice can partner 

into a process that enables the family enterprise to benefit from the use of modern analytical tools for 

identifying, measuring and managing value improvements. 

 

January 22, 2015 - Trustee Training: Rights and Responsibilities; Presented by Kimberly Vawter, Esq. and 

Steve Mancini, Esq.   

A client or a client's family member has just passed away and now the successor trustee must serve as trustee of 

the living trust. Are you prepared to handle the myriad of questions that successor trustees will have regarding 

their rights and responsibilities? Are you aware that tax and investment advice may be different in these 

situations? To help avoid personal liability, a trustee must seek professional financial, accounting and legal 

advice. This course is an overview of the legal and procedural requirements of trust administration to assist 

trustees and their advisors to properly discharge their duties. It addresses the need for legal, tax, accounting, and 

complete investment planning in trust administration. 

 

January 29, 2015 – Pre-empted for Strazzeri Mancini LLP and Southern California Institute Team 

Building Event 

Every 5th Thursday, the Strazzeri Mancini LLP and Southern California Institute Teams close the offices early 

to enjoy an afternoon of fun team building activities. 

 



 Thursday Insights for February 2015 

2:30 p.m. – 4:00 p.m. 
 
 

February 5, 2015 – Heritage Planning; Presented by John L. Jenkins, AEP®, EA, CFP®, Heritage Planner 

John will share the elements of Heritage Planning - those things that are needed to sustain family wealth and 

unity across generations.  The first two elements of planning, Estate and Financial Planning, allow your clients 

to pass what they “own” to future generations.  Heritage Planning allows them to pass “who they are” to future 

generations.  Heritage Planning does not compete with Estate and Financial Planning - rather, it is the next 

element needed to prepare the family and get them working together to stay together for multiple generations. 

 

February 12, 2015 – Social Security: Your Questions Answered; Presented by Ryan Hyslop, AAMS 

Ryan will lead an interactive discussion regarding the following questions about social security:  Will SS be 

there for me in retirement? How can I maximize my SS benefit? When should I take SS? What are survivor and 

spousal benefits and who is eligible? What is the Windfall Elimination Period and the Gov't Pension Offset? 

How do I coordinate SS with my other retirement benefits (pension, qualified plan, etc.)? Learn how to answer 

these questions for your clients and yourself. 

 

February 19, 2015 – The 4 Best Ways to Fail Grow Your Business in 2015 and Beyond; Presented by 

Laura Stees, CPA & Business Strategist 

Tired of being stuck in the slow lane?  Join Laura as she discusses how to jumpstart your business plans for the 

coming year and beyond.  You will learn the 4 most effective ways to grow a business and the formula 

necessary to accurately calculate your potential growth.   

 

Participants will leave the session with a key leverage chart and an action plan to help you transform your 

business into what you want it to be.  Additionally, Laura will share with participants the Professional 

Wellbeing Calculator as well as a Business Diagnostic to discover or confirm how your business and personal 

life might be out of balance.   

 

February 26, 2015 – Pre-empted for The Gathering 

 
 

Should we redefine legacy, financial planning, and legal planning? - or - just remember the spirit and passion 

that should be the driver.  Please join us for our eleventh annual Gathering on February 26 & 27 for two days 

of shared insights, education, and collegiality. The Gathering is an annual event for all advisors in Estate, 

Business, and Wealth Strategies Planning.  As we gather and work together we can, through collegiality and 

collaboration, provide the leadership our clients are seeking to offer clarity and direction for their planning 

needs.  See enclosed brochure for more information or to register online, please visit www.laureatecenter.com. 

http://www.laureatecenter.com/


Thursday Insights for March 2015 

2:30 p.m. – 4:00 p.m. 
 
 

March 5, 2015 – Asset Protection of the Business Owner - Ideas you can use today! Moats, Castles and 

Alligators; Presented by Greg Banner, CLU®, CFP®, CRTP and Alex Matuk, Esq. 

Every business owner needs to plan with the end in mind as to how they are going to transition out of their 

business. Exit planning is a customized process of setting goals and deciding how to best achieve them. Proper 

exit planning will help maximize a business owner’s return and minimize the tax liability when the business is 

transferred or sold. 

 

March 12, 2015 – The Overlooked Ingredient: Gratitude; Presented by Shelley Lightfoot, Executive Director 

and Joe Strazzeri, Esq.  

 

 How to say “thank you” in the most sincere and compelling way – a team-driven experience.  

 Appropriately including the referral source in the planning process, client meetings, and correspondence  

 Generating more business for the referral source through ongoing maintenance programs and by keeping 

in touch regarding changes in client circumstances (such as through the “you had a grandchild” letter) 

 

March 19, 2015 – SCI Spring Mixer – A St. Patrick’s Day Celebration 

While we often come together for education and collegiality, let’s take this opportunity to just enjoy each 

other’s company and celebrate St. Patrick’s Day – a little late.  The Southern California Institute invites you to 

learn interesting facts about Saint Patrick’s Day, sample spirited Irish drinks, and taste traditional Irish eats! 

 

March 26, 2015 – Aligning Values and Wealth Through Philanthropy; Presented by Amy Weeks, MSW,  

CFRE and Elise Webster  

Using “philanthropy” as a gateway to attract, engage, and work with high net worth families has become all the 

rage.  Amy and Elise from Rady Children’s Hospital Foundation will pull back the curtain and share what forms 

of counseling and collaboration you might build into your process to actually help families benefit their 

communities and find meaning for their connection to wealth and values.  Should charities have a seat at the 

planning table? 

 



 

 

Thursday Insights for April 2015 

2:30 p.m. – 4:00 p.m. 
 

 

April 2, 2015 – Using a Tax Refund to Fund an IRA in 5 Easy Steps (Ed Slott white paper); Presented by 

John Jenkins, AEP, EA, CFP®  

John will share how an income tax refund can be directly deposited to an IRA up to the annual contribution 

limit. The contribution limit is $5,500 ($6,500 for individuals age 50 or older) for 2014 and 2015.  It can also be 

split among multiple accounts. Come and learn more. 

 

April 9, 2015 –Master Communicators - Opening the Gate; Presented by Robb Musgrave and Kathy 

O’Connor with The Williams Group  

Imagine yourself walking in the footsteps of a very rare breed, Ontological Family Coaches - learning not what 

they know, but how they Communicate. On our agenda today, how do you take a business of $10M revenue to 

$30M in 3 years and shoot for $100M in the next 5 years?  What about your own business?  Worth the 

discussion, be there! 

 

April 16, 2015 –Not Everyone Places Large Life Insurance Policies – Nor Should They; Presented by Mike 

Rodman, CFP® and Trey Fairman, J.D., LL.M  

Join Society board members Mike and Trey as they share strategies and case studies in the 3-part format used 

by the Society of Financial Service Professionals’ monthly meetings: 1) Advanced Wealth Strategies Planning 

for Today’s Market; 2) Wealth Strategies Rescue Planning; 3) Let’s Be Careful Out There – discussion on pros 

and cons of using trending strategies. 

 

April 23, 2015 –Legal Planning & Alzheimer's Disease – Planning for the Future When the Diagnosis is 

Dementia; Presented by Scott Stewart, Esq. & Jessica Empeno, MSW, Alzheimer’s Association 

The massive baby boomer generation faces financial and medical threats in numbers that we as planners never 

had to deal with before.  In addition, the misinformation in the market place about the ability to help these 

families is extensive.  Jessica from the Alzheimer’s Association and Scott from California Estate and Elder Law 

will debunk and review the intersection of prior planning options, crisis planning options, and medical 

diagnosis.    

 

April 30, 2015 – Pre-empted for Strazzeri Mancini LLP and Southern California Institute Team Building 

Event 

Every 5th Thursday, the Strazzeri Mancini LLP and Southern California Institute Teams close the offices early 

to enjoy an afternoon of fun team building activities. 

 



 

Thursday Insights for May 2015 

2:30 p.m. – 4:00 p.m. 
 

  

May 7, 2015 – Pre-Empted for Laureate in Wealth Strategies: Session 1  

The Laureate Programs are courses focused on attracting, retaining and working with affluent clientele in a 

collaborative professional environment.  Please visit www.laureatecenter.com for more information. 

 

May 14, 2015 - Life Insurance … the “Swiss Army Knife” of Estate & Business Planning Tools; Presented 

by R.J. Kelly, Founder and Chief Visionary Officer 

 

 Leveraged insurance for the jumbo estate tax or business succession need  

 Using hybrid life insurance for funding non-qualified benefit plans 

 Buying your long term care coverage through the “Bubba Plan” …  

 Selling your contract on the secondary market when you don’t need it anymore 

 

May 21, 2015 – Trusts and Homeowners Insurance – Avoid the Train Wreck; Presented by Joe Deutsch 

and Mindy Cagan 

Financial planning can create large assets that, if insured improperly, may not last long...  "We placed the 

client's home in a trust, but did we make sure the insurance company reflected that change or actually had the 

capacity to do so?  Most insurance companies are the same, right?  A caretaker moved in to take care of our 

client's mother, but what happens if they get hurt on the job?  We're fully covered, right?"  Joe and Mindy will 

answer these questions and fill you in on other common mistakes that occur when financial changes are made, 

but not reviewed with the "other" insurance broker.  We will provide Property & Casualty Insurance Review 

basics with enough knowledge to be dangerous. 

 

May 28, 2015 - How to Build an Effective Multi-Disciplinary Team; Presented by Shelley Lightfoot, 

Executive Director and Joe Strazzeri, Esq.   

In our complex world of wealth, business, and tax planning, no one profession has all the answers.  Successfully 

attracting and helping affluent families in today’s market requires a multi-disciplinary approach.   However, 

developing a successful team is more challenging than it sounds.  This presentation will provide an overview of 

half or full day programs where you will learn the 4 steps to creating an integrated collaborative team: 3 key 

concepts common to all successful teams; choosing a process; introducing each other; and ways to market 

together. 

 

 

http://www.laureatecenter.com/


 

Thursday Insights for June 2015 

2:30 p.m. – 4:00 p.m. 
 
 

June 4, 2015 – Pre-Empted for the SOCIETY OF Financial Services Professionals - Allied Professionals 

Day  

Allied Professionals Days are an annual event co-sponsored by the Society of Financial Professionals and The 

Southern California Institute.  See below for more details.  To Register, visit www.scinstitute.org. 

 

June 11, 2015 – Consider the Possibilities – The Value of Strategic and Tactical Planning to the Family 

Enterprise; Presented by Carl Sheeler, PhD, ASA, CBA, AVA and Joe Strazzeri, Esq. 

Often the family business is a problematic centerpiece to wealth.  To help, should we offer our clients the business tools 

afforded large corporations that drive success and significance?  Review which type of client to look for, how to approach, 

and the value that you can provide to increase net worth.  Partner to attract, engage, and advise entrepreneurial family 

clients through strategic and tactical business planning.   

 

June 18, 2015 –Tell Your Clients and Friends – What To Do, and What Not To Do, If You Are Pulled 

Over After You’ve Had a Cocktail; Presented by Richard Katzman, Esq. and Joe Strazzeri, Esq. 

Driving is such an important part of our daily living that many people do not realize how much time they spend 

behind the wheel until their license is suspended or revoked. If someone is arrested for DUI, they are faced with 

two DUI proceedings: a DMV procedural hearing and the criminal prosecution.  Join Richard as he shares 

insights on the critical moments from when you see the red and blue lights in your rearview mirror through the 

possible following year of life turmoil.  

 

June 25, 2015 –Trending Strategies – Helping Your Clients Protect Their Savings from Long Term Care 

Costs; Presented by Scott Stewart, Esq. and Steve Mancini, Esq. 

Medi-Cal is a confusing area of the law and financial planning that is constantly changing, and often mis-

understood. What happens when a loved one must have long term health care (nursing home, convalescent 

hospital or in home care)? How does a family provide for the long term care of a loved one, while assuring the 

financial security of those still living at home? Is the family protected? 

                            

http://www.scinstitute.org/


Thursday Insights for July 2015 

2:30 p.m. – 4:00 p.m. 

 

July 2, 2015 – Business Buy/Sell and Contingency Planning; Presented by Greg Banner, CLU®, CFP®, 

CRTP 

Greg will discuss common issues business owners need to address regarding buy-sell agreements including:  

advantages, disadvantages, the different types, funding alternatives, valuation issues, and common problems 

business owners encounter. Some topics to be discussed: 

 What is a buy-sell Agreement? 

 Learn to control your business and its ultimate transition 

 Understand the need and advantages 

 Triggering events and understanding the need for a buy-sell agreement 

 Implementation 

July 9, 2015 – Basic Cyber Security - It's essential, but is it enough?; Presented by Rusty Sailors, President 

/ CTO LP3 and Joe Deutsch, Insurance Advisor 

Today, most companies we run into don't have the basic cyber security solutions in place. They simply don't. 

So we teach them about the basics and help them get them in place to protect their company. It's sort of like 

helping people put locks on their doors and on their windows - basic stuff. These solutions will take care of a 

lot of the automated attacks. 

The problem is that most cyber criminals today know how to get right through the basic protections - it's sort of 

like being a criminal and learning how to slide a coat hanger inside a window pane to flip the latch so you can 

get inside and rob someone's home. Today, you have to put the basics in place - it's essential. But, to stay in 

business, you simply have to plan for stronger security solutions. 

July 16, 2015– Pre-empted for WealthCounsel Symposium 2015 in San Diego 

This special conference for estate planning and elder law professionals is a valuable learning, collaboration and 

guidance on how to advance your practice.  Go to www.wealthcounsel.com for more information. 

July 23, 2015 – To ‘B’ Trust or Not to ‘B’ Trust; Presented by Steve Mancini, Esq. and Stephanie Downer, 

Esq.  

For years, estate planning attorneys have been using A/B trusts primarily to protect our clients against estate 

tax (though there are other reasons such as creditor protection and family bloodline protection). Now, however, 

the majority of Americans are no longer subject to the estate tax – and capital gains taxes are what most of our 

clients are concerned about.  Join Steve and Steph for a discussion on B trusts – are they still the best option 

for our clients, and if not, what can/should we do about it? 

July 30, 2015 – Pre-empted for Strazzeri Mancini LLP and Southern California Institute Team Building 

Event 

Every 5th Thursday, the Strazzeri Mancini LLP and Southern California Institute Teams close the offices early 

to enjoy an afternoon of fun team building activities. 

 

  

 

http://www.wealthcounsel.com/


Thursday Insights for August 2015 

2:30 p.m. – 4:00 p.m. 

 

August 6, 2015 - What Matters; Presented by John Jenkins, AEP, EA, CFP® 

Traditionally, people, especially professionals have limited any discussion of wealth to financial assets: 

investments, real estate, cash, and worldly possessions.  But when asked what we value most in life the 

majority of people say: family, health, friends, values, skills, and relationships. We might even add our 

accumulated wisdom, education, life lessons, and our experiences in the school of hard knocks.  Furthermore, 

when asked what the biggest investment we ever made in our lives, people typically respond with the time, 

energy, love, and commitment they made in building their family.  "What Matters" will introduce you to a 

more holistic view of Family Wealth.  This discovery will change everything you've ever thought about estate 

planning. 

 

August 13, 2015 – Estate Administration: What Are My Responsibilities as a Trustee? Presented by Scott 

Stewart, Esq. and Kimberly Vawter, Esq. 

A client or a client's family member has just passed away and now the successor trustee must serve as trustee 

of the living trust. Are you prepared to handle the myriad of questions that successor trustees will have 

regarding their rights and responsibilities? Are you aware that tax and investment advice may be different in 

these situations? To help avoid personal liability, a trustee must seek professional financial, accounting and 

legal advice. This course is an overview of the legal and procedural requirements of trust administration to 

assist trustees and their advisors to properly discharge their duties. It addresses the need for legal, tax, 

accounting, and complete investment planning in trust administration. 

 

August 20, 2015 – Counseling the Real Estate Investor; Presented by Freddy Garmo, Esq. and Alex Matuk, 

Esq.  

What are the pros and cons of using real estate as an investment vehicle?  Freddy and Alex will share insight 

with regard to understanding the objectives of your real estate investor clients - and the planning that should be 

considered before, during, and after ownership.  Real estate is not your typical asset and is exposed to 

liabilities in ways cash equivalents are not.  Learn how to help your clients protect their real estate assets using 

strategies such as LLC’s, Equity Stripping, Layering, Entity Formation, Insurance/Umbrella Insurance, and the 

Homestead Exemption.    

 

August 27, 2015 – Tax Wise Planning: Funding Special Needs Trusts with IRA's; Presented by Stephen 

Dale, Esq. 

Stephen will discuss the advantages of creating a team to advise and manage a special needs trust.  He will 

demonstrate how that team can work together to not only maintain public benefits: but also get a good tax 

result.  Participants will also learn how team planning can also help enhance your practice. 



Thursday Insights for September 2015 

2:30 p.m. – 4:00 p.m. 

 

September 3, 2015 – Be a Hero in The Sale of Your Clients Business; Presented by Greg Banner, CLU®, 

CFP®, CRTP and Trever Acers, Managing Director 

As a client's trusted advisor, your client's consideration of selling their business presents you with an 

opportunity to guide your client through a significant wealth creation opportunity. In this session, Greg and 

Trever we will cover a number of core concepts that you can use to advise your clients at this critical juncture 

in their personal and business life.  Specifically, they will discuss methods to maximize sale price, assess the 

sale for fit with your client's objectives, and methods to maximize after-tax cash. 

 

September 10, 2015 – Pre-Empted for Laureate in Wealth Strategies: Session 1  

The Laureate Programs are courses focused on attracting, retaining and working with affluent clientele in a 

collaborative professional environment.  Please visit www.laureatecenter.com for more information. 

   

 

 

September 17, 2015 – Hot Topics in Estate Planning, Presented by Joe Strazzeri, Esq. and Trey Fairman, 

J.D., LL.M.   

Home runs are great - but they are not what wins the ballgame.  Join Joe and Trey as they identify 5 planning 

topics that have been affected by recent changes in the tax, financial, and legal environment.  Learn and discuss 

how that affects your clients and how to explain it to them - and understand what you can do to help them.  Hit 

the singles, doubles, and triples all day, every day! 

 

September 24, 2015 – SCI Mixer - 5th Annual Margaritaville 

While we often come together for education and collegiality, let’s take this opportunity to just enjoy each 

other’s company.  Send us your favorite margarita recipes – we’ll taste them all and choose the top three to 

serve at the mixer along with some delicious south-of-the-border treats.  Can your favorite recipe beat last 

year’s winner – Great with Friends Classic Margarita by Jeffrey Dunham? 

 

 

 

http://www.laureatecenter.com/


Thursday Insights for October 2015 

2:30 p.m. – 4:00 p.m. 

 

October 1, 2015 – Pre-Empted for the California Forum Fall 2015 goes to America’s Top Planner  

The Southern California Institute will partner with America’s Top Planner to create a dynamic collaborative 

event full of the hottest strategic planning ideas and educational content.  Check www.scinstitute.org – details 

coming soon. 

 

October 8, 2015 – Shaping Business Owner Risks into Shared Opportunities – Are You a Business 

Owner Attorney or Counselor?; Presented by Carl Sheeler, PhD, ASA, CBA, AVA and Joe Strazzeri, Esq. 

Most attorneys take a tactical and technical approach to client service.  There are 6T’s in which they do so:  

Taxes, Transfers, Transactions, Transitions, Transformations and Troubles.  However, if the business owner’s 

time and talent is focused on leveraging human and financial capital, where is the overlap between legal 

service offerings and client priorities?  Bridging this gap requires the understanding of GRRK.  (Governance, 

Relationships, Risks and Knowledge).  Carl and Joe will discuss enhancing law firm lines of business to a 

COUNSELOR style becoming the “go to” resource for all GRRK issues.  Learn how to identify and address 

resource gaps in order to: get clients from “here to there;” reduce corporate risk; increase shareholder value; 

and improve family, business, and advisor alignment. 

 

October 15, 2015 – A Found Asset to Help Fund Your Client’s Expenses, Planning, or Investments; 

Presented by Barry Waxler, Independent Financial Consultant  

Barry is a certified trainer for Equity Key, a program that empowers homeowners to gain substantial capital in 

trade for a share of future equity in their home - without the common burdens of monthly payments, high 

interest rates, and short term loans. It can be carried on the books for up to 50 years, and actually participates in 

the growth or decline of real estate values. Barry will share how you can help your affluent homeowners use 

this “found” capital in lieu of high cost mortgage loans to offset their business/personal expenses or estate 

plans. 

 

October 22, 2015 – Discrete Representation; Presented by Richard Katzman, Esq. 

Richard will share a carefully thought out plan to help individuals and families defend against criminal charges 

through a 4-step process: Review, Design, Pre-Trial Implementation, and Trial Implementation. 

 

October 29, 2015 – Pre-empted for Strazzeri Mancini LLP and Southern California Institute Team 

Building Event 

Every 5th Thursday, the Strazzeri Mancini LLP and Southern California Institute Teams close the offices early 

to enjoy an afternoon of fun team building activities. 

http://www.scinstitute.org/


Thursday Insights for November 2015 

2:30 p.m. – 4:00 p.m. 

 

November 5, 2015 – How Charitable Strategies Enhance Estates, Presented by John Jenkins, AEP, EA, 

CFP® 

Wealthy families cannot leave 100% of their estates to their children and grandchildren because the estate and 

the gift transfer tax system intervene. This workshop will demonstrate how philanthropy actually enhances 

what the family receives while benefiting worthy charitable causes in meaningful ways. 

 

November 12, 2015 - Pre-Empted for Laureate in Wealth Strategies: Session 2  

The Laureate Programs are courses focused on attracting, retaining and working with affluent clientele in a 

collaborative professional environment.  Please visit www.laureatecenter.com for more information. 

            

 

November 19, 2015 – The Myths and Misconceptions of Medi-Cal Eligibility; Presented by Scott Stewart, 

Esq., and Darbie Lastra, Benefits Coordinator 

Come join us for an informative discussion on the myths and misconceptions surrounding Medi-Cal eligibility 

in California. In this program, Scott and Darbie will discuss assets, resources and income. What is exempt? 

And what is non-exempt? You might be surprised to learn what actually impacts your clients’ Medi-Cal 

eligibility. Whether you’re a financial planner, advisor or simply someone who wants to learn more about 

Medi-Cal, this program is for you! 

 

November 26, 2014 – Pre-empted for Thanksgiving Holiday 

Our office will be closed in observance of the Thanksgiving Holiday.  Have a safe and Happy Thanksgiving! 

 

 

http://www.laureatecenter.com/


 


