The Gathering 2014

San Diego, California

Keep Your Practice Relevant

Keynote Speaker:

Moderators:

Program Location and Accommodations:

“The Gathering” Room Rate:

Dates:

Participation Fee:

Continuing Education Credits:

To Attend:



The Gathering 2014 Agenda - Day One

Keep Your Practice Relevant

8:30am - 9:00am
9:00am - 9:10am

9:10am - 10:20am

10:20am - 11:10am

11:10am - 12:00pm

12:00pm - 12:50pm

12:50pm- 2:00pm

REGISTRATION AND CHECK-IN, MEET THE SPONSORS
OPENING

WHAT'S NEW; PRESENTED BY DAVID K. CAHOONE, ESQ

Our tenth annual current developments program will focus on the new
planning issues and opportunities that will impact our financial advisor, CPA,
insurance professional, trust officer, and attorney practices. In a lively, highly
interactive session we will share those things that are practical and relevant
in 2014 and beyond that will bring real value to our clients as we learn
together what's new, what we didn't know, and what has changed from
what we thought we knew.

BREAK

TRENDS IN TRUST LITIGATION - PITFALLS AND

OPPORTUNITIES FOR ADVISORS; PRESENTED BY

VITO LANUTI, ESQ. & ALEJANDRO MATUK, ESQ.

Advising clients regarding the twists and turns of how to administer a trust
as a trustee, or their rights as beneficiaries, has become a greater part of
advisor and attorney practices. Litigation among beneficiaries and trustees
has increased and the advisors' roles are often questioned. Vito and Alex
will not only share from their years of experience but also provide insight
regarding the current trends wealth advisors should be aware of.

WHAT CHARITIES NEED TODAY- HOW TO BE RELEVANT;
PRESENTED BY BILL LITTLEIOHN , CEO, SHARP HEALTHCARE
FOUNDATION & SHAWNA FALLON, SENIOR DIRECTOR OF
DEVELOPMENT, SHARP HEALTHCARE FOUNDATION

Many advisors seek to work with charities to help or to increase their own
visibility. Many charities seek to work with advisors to increase the charities’
visibility and donations. Join Bill and Shawna as they review national studies
and practical experiences on the methods advisors should consider to truly
make a difference for themselves and the charities closest to their hearts.

SPONSORED LUNCH - ARE WEALTH TRANSFER DESIGN
BOOKS A THING OF THE PAST? - THE LAUREATE

PROGRAM, PRESENTED BY JOSEPH J. STRAZZER), ESQ,

DAVID K. CAHOONE, ESQ,, & STEPHEN J. MANCINI, ESQ.

Planning for successful families and business owners has taken a shift.
Wealth transfer is still a consideration. These dlients and the advisors they
work with are now focused on income tax planning, asset protection, and
risk mitigation. Join a discussion with past Laureate graduates as they
discuss how their practices have thrived and why you might consider the
Laureate Program to help you increase your revenue and enjoyment.

2:00pm - 2:50pm

2:50pm - 3:40pm

3:40pm — 4:30pm

4:30pm - 4:40pm

6:30 pm - 8:30 pm

TRENDS IN ELDER FINANCIAL PLANNING AND THE LAW;
PRESENTED BY LOU PIERRO, ESQ. & MARTY BURBANK, ESQ.

Each of us has, as part of our practice (or we are considering), a way of
helping the great baby boom generation. Whether of moderate means or
affluent, these couples and individuals often lose valuable assets because
they plan late or not at all due to misinformation. Lou and Marty will review
different states’ positions on planning for these families as well as how you
may choose to enhance this area of your practice and help your clients.

OPPORTUNITIES — TAXATION OF TRUSTS; PRESENTED BY
LAURA STEES, CPA & STEPHEN J. MANCINI, ESQ.

2013 ushered in radical income tax law changes, including those for
irevocable non-grantor trusts. Our clients may end up paying more

in income taxes by not understanding these dramatic and/or nuance
differences. Laura and Steve will explain areas that the practitioner may find
as pitfalls or opportunities to help their current clients and ways to attract
new clients in 2014.

WEALTHY CLIENTS AND THEIR CHILDREN GET IN

TROUBLE TOO; PRESENTED BY RICHARD KATZMAN, ESQ. &

ALISHA CARPENTER, PH.D, CLINICAL PSYCHOLOGIST AND SUPERVISOR OF
CHILD AND ADOLESCENT OUTPATIENT PROGRAMS, SHARP IIESA VISA
What do we do when we get the call from our dlient asking for help due to
a criminal or drug matter? Many practitioners are the go to quarterback for
their clients and need to have both an overall understanding of these areas
and a way to access resources quickly. Richard will expose the legal system
and underlying process in helping dlients when confronted with these life
changing events and the bridge to how counseling may help not only

the legal outcome but also the health of the individual and family. Alisha
will then share her experience and knowledge regarding the mental and
physical health of those families confronted with addiction.

TAKING IT HOME; PRESENTED BY JOSEPH L STRAZZER| ESQ &

DAVID K. CAHOONE ESQ.

As with any program that we as practitioners attend, the time that it takes

to understand is irrelevant if we don't do something with it once we get
back to our offices. Joe and David will share practical applications of today’s
program and how to integrate it into your business to help your clients,
team, and cash flow.

MARDI GRAS CELEBRATION

Also join us for this night where The Southern California Institute will host a
fun evening for all with cocktails, jambalaya, music, and lots of beads! Dress
is cocktail attire, costumes encouraged.

Contact Shelley at 858-200-1911 to find out about Exhibitor/Sponsorship opportunities.




The Gathering 2014 Agenda - Day Two

Keep Your Practice Relevant

7:30am - 8:00am
8:00am - 8:20am
8:20am - 9:10am

9:10am - 10:00am

10:00am - 10:30am

10:30am - 11:20pm

11:20am - 12:10pm

CHECK-IN AND BREAKFAST
OPENING

TECHNOLOGY BUSINESSES AND THE US
TERRITORIES; PRESENTED BY DAVID MARSHALL NISSMAN, ESQ.
& STAN MILLER, ESQ.

Entrepreneurial clients have often sought our advice when establishing
or growing their companies as to location, employees, taxation, and
regulations. Collaborating with a variety of practitioners helps you advise
these unique clients. Dave and Stan will review the opportunities for
your clients to grow their business and significantly reduce their income
taxes as well as benefit the US Virgin Islands and Puerto Rico.

BACK TO THE FUTURE - MARKETING FOR
SUCCESSFUL FAMILIES AND BUSINESS OWNERS;
PRESENTED BY MARK MERENDA, KIVIBERLY LEE, ESQ, & A
SUCCESSFUL FINANCIAL ADVISOR

Seminars, dinners, center of influence marketing, CE presentations,
industry events, YouTube videos, and internet marketing are only the
beginning of the things that we've done in the past to attract our favorite
types of dlients to our practices. Why does it seem that the things that
worked before don't work now? Why do some marketing, law, and
financial firms seem to be drawing more clients? Join experts from each
to discover the nuances and practical applications that will drive more
clients and revenue to your firm.

BREAK

TRENDS IN ALTERNATIVE INVESTMENTS FOR
TODAY'S YIELD STARVED MARKET — EVALUATION

AND APPLICATION; PRESENTED BY JEFFREY DUNHAM,
CHAIRMAN/CEO, DUNHAM TRUST & AN ALTERNATIVE
INVESTMENT FUND MANAGER

What exactly are "Alternatives?” Is that just a fancy name to sell more
Real Estate, Limited Partnerships, Hedge Funds, Oil & Gas, or Annuities?
What's the risk? What role should they play? Are they helpful? How
do you vet the good ones from the bad ones? During these last years,
opportunities that were only available to the very affluent are more
commonly available to a wide variety of investors — and they are now
listening, wanting to learn more. But how do we as advisors and
fiduciaries understand how to collaborate and help our dlients make
informed decisions with these tools? What liabilities do we take on?
How do we evaluate and help implement? Gain an understanding and
resources for this changing world.

THE INTERSECTION OF BUSINESS OWNERS, THE
STAGES OF BUSINESS, AND EXIT PLANNING; PRESENTED
BY GREG BANNER, CLU®), CFP®, CRTP & ALEJANDRO MATUK; ESQ.
Many business owners strive to reach the stage of business where they are only
as involved as they enjoy. Join Greg and Alex as they discuss a process to help
you attract business owner dients by helping them to see behind the business
realities and partner with the Team; create Marketing and Implementation from
the Team and customer perspectives; and allow the company to become Team
Driven. Exit planning is more than just technical tools.

12:10pm - 1:20pm

1:20pm - 2:10pm

2:10pm - 3:00pm

3:00pm - 3:20pm
3:20pm - 4:10pm

4:10pm - 5:00pm

5:00PM - 5:10PM

SPONSORED LUNCH

LANDING AND WORKING ON BIG CASES TOGETHER;
PRESENTED BY BILL FORTNER, MANAGING DIRECTOR, DEREK B.
FERRIERA, CFP®), CLU®), CHFC®), REBC & MATTHEWW E ROBERSON, CFP®
Collaboration is such an overused word - and seldom ever achieved

in a repeatable manner. Attracting, engaging, and working with very
successful families and business owners is an art, and accomplished well
by a defined process that allows flexibility for unique advisors and clients.
Billy and friends will share life examples for you to consider and how to
actually make it work in your practice in 2014.

LIFE INSURANCE POLICY REVIEW - OVER-USED AND
MISUNDERSTOOD; PRESENTED BY LORI MESSINA, ESQ. &
MIKE RODMAN, CFP®

A policy review should answer the following questions:

* How is the policy performing now in relation to the original intent?

* How is the policy performing now in comparison to the market?

« Is the policy ok now on its own regarding performance of policy
and performance of company?

Join Lori and Mike as they reveal a regulatory compliant, non-pedestrian,
dlient-centric, and measurable set of metrics developed not just to sell a new
product but primarily to provide real understanding Leamn how a diligent life
insurance policy review process may reduce your fiduciary liability and create
exponential results for your dlients.

Break

THE 3.8% NET INVESTMENT INCOME TAX; PRESENTED
BY ROBERT KEEBLER, CPA, MST, AEP

Each of us have clients with sizeable income from interest, dividends,
rents, capital gains or royalties and wish to avoid the new 3.8% Net
Investment Income Tax. Gain an understanding of the Final Regulations'
complexity and opportunities for us to affect our clients” entities, trusts,
and personal federal tax returns.

DAPTs in a Post-Huber World - and the Impact of
Huber on NINGs; Presented by Scott Gunderson, Esq.

Many commentators have opined that In Re Huber, decided in May
2013, was the death knell for domestic asset protection trusts for non-
residents of the asset protection trust situs. A careful analysis of this
case provides some guidance for future planning which may survive the
rationale of the Huber decision.

For a NING (non-grantor incomplete gift trust) to be effective it must
qualify as a non-grantor trust and as such its assets must be unavailable
to the grantor’s creditors. Join Scott in a discussion about how the Huber
decision affects the ability to create effective NINGs.

TAKING IT HOME; PRESENTED BY JOSEPH 1. STRAZZER), ESQ. &
STEPHEN J. MANCINI, ESQ.

Apply these two days to your business in a way that increases cash
flow and helps your team and clients.
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I'm a successful professional.
Now what?
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Many advisors reach this plateau and ask themselves:
[s this all there is?

The Laureate Center for Wealth Advisors is the answer to taking your business to the next level -
a level where you can:

« work with clients and advisors who appreciate your expertise,
* have more fun, and
* increase your compensation.

This collaborative environment allows advisors from all disciplines to take the best from our collective
experiences, and together, create a purposeful, profitable, and fulfilling place for our clients and ourselves.

The inter-disciplinary Laureate Programs provide you a place to go to:

« stay up to date with technical and industry changes, and more importantly
« share and learn what's working and not working in our ever-changing market in the areas of:
Technical, Practice Management, and Case Studies.
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