California Forum 2014
Asset Protection -
Perils and Opportunities

The Southern California Institute is proud to present the California Forum 2014

Asset Protection — Perils and Opportunities on June 5 & 6, 2014

This program is designed to provide wealth advisors with the tools and resources to take care of and protect client families.
Accountants, financial advisors, bankers, attorneys, and other wealth professionals must build teams that can provide
optimum service and atypical strategies and solutions for their clients. This two-day program will focus on the many forms
of asset protection — what's old, what's new, what's working, and what's not in insurance, AUM, legal, and tax strategies.
Explore how to attract and engage these clients through an understanding and appreciation of their needs and perspectives.

Program Moderators:

Program Date and Time:

Program Cost:

Venue:

Rooms available at:

Continuing Education Credits:

Joseph ). Strazzeri, Esq. and Shelley Lightfoot, Executive Director

Thursday, June 5, 2014

9:30am -10:00am Registration

10:00am - 5:10pm General Sessions

5:15pm - 6:00pm Rady Children’s Hospital Tour
6:00pm - 8:30pm Our Hawaiian Summer Evening

Friday, June 6, 2014
8:00am - 8:30am
8:30am - 4:30pm

Registration and Breakfast
General Sessions

$200.00

(All Net Proceeds will be donated to Rady Children’s Hospital Foundation)

Rady Children’s Hospital
Acute Care Pavilion

3010 Children’s Way

San Diego, CA 92123

** Parking - Complimentary Valet (at the hospital’s main entrance) or self-parking
(in the North or South Parking Garage across from the Acute Care Pavilion)**

Courtyard Marriott

Rady
Childrens

e v

8651 Spectrum Center Blvd '

San Diego, CA 92123
Reservations: 858-573-0700
(2.3 miles from venue)

12 hours MCLE (Approved Provider #11857)
12 hours CPA
CFP pending approval

Register online at www.scinstitute.org or contact Mike Armstrong at

mpa@scinstitute.org or 858 200-1911




AGENDA

California Forum 2014

Asset Protection - Perils and Opportunities

Thursday, June 5, 2014

9:30 - 10:00
10:00 - 10:10
10:10 - 11:00

11:00 - 11:50 -

11:50 - 1:00

1:00 - 1:50

1:50 - 2:40

2:40 - 3:00
3:00 - 3:50

3:50 - 4:40

4:40 - 5:10

5:15 - 6:00
6:00 - 8:30

Registration

Opening Remarks

Risk — The Ultimate Asset Protection Variable; presented by Carl Sheeler, PhD, CBA, AVA and Joseph J. Strazzeri, Esq.

Risk is more than investment volatility and legal liability. Governance, Risk, Relationship, and Knowledge interact together in a business, real estate portfolio,
or family holdings. Join Carl and Joe as they reveal how your understanding of risk can aid in: your client counseling; your client's choices; and your success
in attracting the clients that are best for your practice.

Entity Selection, Formation, Taxation, and Protection; presented by Greg Banner, CLU®, CFP®, CRTP and Alejandro Matuk, Esq,
Our dlients’ dreams and goals vary, but often include: protecting assets; passing values, responsibility, and work ethic; reducing income, gift, estate and
capital gain taxes; and updating business plans due to changes in the world, taxation, finances, and family. Greg and Alex will share the process and
technical know-how to help these business owners and how to incorporate the added benefits of your wisdom, judgment, and expertise — making the
advisor an indispensable part of the business team.

Lunch with ElderCounsel®

The ElderCounsel® team will share how they help advisors who are dedicated to serving seniors, persons with disabilities, and veterans by providing
education, support, the premier elder law document drafting system and a state of the art office management system, all with the goal of making members
more knowledgeable, more efficient, and, as a result, more profitable.

Comprehensive, Multi-disciplinary, Multi-generational, Wealth Management; presented by Mike Rodman, CFP

In planning for today's clients that are concerned with their own security as well as their legacy, planners rarely take a multi-generational point of view. This
presentation will concentrate on wealth management planning, and optimizing assets on an after tax basis from one generation to the next. Review how
planners protect families, wealth, and their relationships through a collaborative team centric process.

Medi-Cal and VA Benefits — What's Up?; presented by Scott Stewart, Esq. and Stephen J. Mancini, Esq,

The concemn, as reported by advisors and their clients, is this: clients and family members often have enough assets so that they do not qualify for
Medi-Cal — and yet, all or a significant amount of those assets may be consumed in as little as a year. Further, the State of California may recover assets,
including their home, after they pass away. Join Scott and Steve as they review how it is possible to preserve hard-eamed assets for loved ones and qualify
for Medi-Cal to pay long term care and nursing home costs, through collaborative planning techniques. It is even possible to do this after someone is
utilizing in home care, entering an assisted living facility, or living in a nursing home.

Break

Counseling the Real Estate Investor Client; presented by Freddy Garmo, Esq. and Robert Garmo, Esq,

Why does real estate matter to the financial or estate planning advisor? Is one client's opportunity another client's trouble? Brothers Freddy and Robert
will provide an overview and details of the considerations and opportunities to help the real estate investor client from financing to asset protection and
other options. California may not be a friendly state for these investors, but there are strategies and techniques to protect your client’s real estate value and
equity. Consider adding real estate counseling and planning to your practice.

How Alternative Investments in U.S. Energy Infrastructure Can Protect and Grow Assets for High Net
Worth Investors; presented by Frank Arentowicz, Senior Managing Director, Kayne Anderson Capital Advisors, LLP and James Reopelle, President /
CEO, Comprehensive Financial Group

This session will review how investors can protect existing assets, while growing them. The importance of regular cash distributions and growing cash flow
from energy pipeline investments will be explained. Investment discussion will include natural gas and oil pipelines and energy production. Review of
other alternative niche sectors such as fast-growing technology companies, specialty real estate and opportunistic fixed income.

Taking it Home - Making the Day Relevant; presented by Joseph J. Strazzeri, Esq. and Shelley Lightfoot, Executive Director

As with any program we as practitioners attend, the time that it takes to understand is irrelevant if we don't do something with it once we get back to our
offices. Joe and Shelley will share practical applications of today's program and how to integrate it into your business to help your clients, team, and cash flow.

Rady Children’s Hospital Tour

Our Hawaiian Summer Evening
Join us for a fun evening with friends, food, drinks, and music.
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AGENDA

Friday, June
8:00 - 8:30
8:30 - 8:40
8:40 - 9:30

9:30 - 10:20

10:20 - 10:40
10:40 - 11:30

11:30 - 12:20

12:20 - 1:30

1:30 - 2:20

2:20-3:10

3:10 - 4:00

4:00 - 4:30

California Forum 2014

Asset Protection - Perils and Opportunities

6, 2014
Registration & Breakfast
Opening Remarks

Nevada Opportunities for California Residents; presented by Jeffrey Burr, Esq. and Jason Walker, Esq.
Join Jeff and Jason as they share the benefits and challenges of forming and maintaining asset protection trusts and other entity structures in Nevada.

Understanding Property and Casualty Insurance - Your First Line of Defense; presented by Mark Miletello, LUTCF, General
Agent and John Pollard, Assistant General Agent

Property & Casualty (home, auto, etc.) insurance has become so commoditized that many insurance companies lead customers to believe they can
properly structure their insurance online directly. This strategy significantly undercuts insurance’s role as one of the most important ways consumers
can ensure lifelong financial security. We want to help you understand the importance of P&C insurance as the foundation of a strong financial house!

Break

Captives — Recent Rulings, Concerns, and Opportunities; presented by Celia Clark, Esq.

Captive insurance companies have become much more popular and even pedestrian in the last half a dozen years. Used for the intended purpose,
captives help businesses insure protection and offer ancillary benefits. However, inappropriate uses and the skating of the rules have caused liabilities for
the business, the business owner, and possibly the advisors. Celia will share actual case studies to help us guide our clients on the set up, running, and
possible succession of these companies in ways to reduce this growing liability.

Protection Through Trust Companies — Benefits for Clients and Advisors; presented by Shanna Coressel and Jeffrey
Dunham, Chariman/CEQ, Dunham Trust Company

So, your client has to choose a trustee and has asked for your advice — how do you decide between friends, family members, professionals, private
fiduciaries, and trust companies? What are the variables to benefit the client and/or cause hazards? Shanna and Jeff will review the emergence of
trust companies as well as case studies to help us understand how to better help our clients and our practices, now and in the future.

Lunch Presentation - Investing in San Diego’s Most Valuable Asset: Children; presented by Elise Webster, Director of
Planned Giving and Steve Jennings, Executive Director, Rady Children’s Hospital Foundation, and Dr. Jonathan Sebat, Ph.D

How do we partner with a quality charity in order to help our clients help the community? Elise and Steve will share practical ways to engage donors
in meaningful and transformative charitable giving. Discovering what is in your client's heart and translating that into a meaningful legacy for their
family and community reinforces your relationship with your perfect client. As an example, Dr. Jonathan Sebat, Ph. D will speak about his research as
it relates to autism and his collaboration with the Autism Discovery Institute, which was originally funded through donors that are our typical clients.

Protecting Your Most Valuable Relationships; presented by Win Englebert, Vice President, Business Development Officer and
Shelley Lightfoot, Executive Director

Stewardship and gratitude are the names of the game. Experienced practitioners remember the days when they consistently had time to reinforce
important relationships and share their gratitude in large and small ways. Is it possible, that through success, we begin to overlook the important
components of the game? Shelley and Win will discuss processes and procedures to have your team keep these best practices and create time for
you to do what is important.

Offshore Structures and Using Domestic Trusts for Non Resident Aliens; presented by Jeffrey Matsen, Esq, and Marin Bradshaw, Esq.
Jeff and Marin will highlight the reasons why US citizens might elect to set up Offshore Trusts and, on the other hand, why Non Resident Aliens (“NRAs")
may elect to set up US Domestic Trusts. With respect to US persons going Offshore, the Presentation will point out who are the logical candidates for such
structuring and why they should choose to go Offshore. The second part of the Presentation will talk about why International families are now looking

for a US Trust situs and a US Trustee. A Foreign Grantor Trust with a US Trustee is an excellent planning tool to offer NRAs (with generally only foreign
beneficiaries and property) who are seeking the protection of property owned in the US. The different tax rules will be examined, simplified, and made
relevant. There is now an ever expanding market for dealing with NRAs who wish to invest in the United States and this Presentation will provide a general
introduction to this ever expanding market.

Beneficiary Asset Protection Trusts; presented by Stephanie Downer, Esq. and Kimberly Vawter, Esq.

Stephanie and Kim will share: Beneficiary Protected Trust — create an asset protection trust for your family members to last their lifetime and
guard your hard earned assets from their potential creditors or a possible divorce; Retirement Beneficiary Designation Trust - make sure your
retirement plans such as IRAs, 401ks and pension plans will grow, be protected, and provide a long term retirement for those you love; Special
Needs Trust - protect and provide for your most vulnerable family members throughout their life without disturbing access to benefit programs.
These concepts can exist within a revocable living trust or as stand-alone entities — consider what is best for your clients.

Taking it Home; presented by Joseph J. Strazzeri, Esq. and Shelley Lightfoot, Executive Director
Apply these two days to your business in a way that increases cash flow and helps your team and clients.
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SCI Helps:

Successful Families

Business Owners

Real Estate Owners

Independent Collaborative Advisors (ICAs)

Providing resources, education, and advice

For more information about the programs, please go to
www.scinstitute.org

or contact:

SHELLEY LIGHTFOOT
Executive Director
sl@scinstitute.org

858-200-1911

3636 Nobel Drive, Suite 450
San Diego, CA 92122
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